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EET TO PROTEST 
AGENCY APPOINTMENT 


Naming of Carlisle, Former State 
Highway Commissioner, as Agent 
Arouses Locals 








FORMING AN AUTO MUTUAL 





“Only a Temporary Expedient,” Say 
Members of Casualty Agents’ 
Association 





Special to The Eastern Underwriter 

Syracuse, N. Y., May 16.—The board 
of directors of the New York State As- 
sciation of Casualty and Surety 
avents, in executive session at the 
(nondaga to-day, adopted a resolution 
potesting against the appointment of 
Jchn N. Carlisle, formerly State high- 
way commissioner, as agent for a well- 
known casualty company at Water- 
twn. 

Eg. H. Warner, of Buffalo, chairman 
of the board, gave the information that 
the resolution had been adopted and 
wold be forwarded to the company. 
At the same time he said that the di- 
netors did not care to make public 
ether the name of the company nor the 
text of the protest. 


Call Appointment a Temporary 
Expedient 

According to Mr. Warner, the casu- 
aty men were influenced in deprecat- 
ing Mr. Carlisle’s appointment as a 
Watertown agent by the belief that he 
had secured the agency merely as a 
temporary expedient, and that “he in- 
tends eventually to transfer policyhold- 
ft3 to the Preferred Mutual Automo- 
ble Insurance Co., which he and others 
are attempting to organize.” 

Authority for the organization of mu- 
‘ual automobile insurance companies 
ls given in a statute enacted at the 
WW6 session of the Legislature. The 
law provides for a minimum of 1,000 
Members and 1,500 automobiles. 

Details of the discussion at the di- 
tectors’ meeting were not given out, 
but Mr. Warner asserted later that one 
desis of criticism in the matter under 
censideration was that, as alleged, the 
tien selected to be directors of the Pre- 
‘ered Mutual Automobile Casualty In- 
sirance Company are, for the most 
bart, “office holders, former office hold- 
%$ or trustees of the Northern New 
‘ork Trust Company of Watertown.” 
Francis M. Hugo, Secretary of State, 
and Floyd L. Carlisle, president of the 
had company and a brother of John 
- Carlisle, are among those selected 
“0 be directors of the Preferred Mutual. 
Mutual Company’s Attitude Given 


Riese N. Carlisle, who was in Albany 
w night, could not be reached by tele 
“hone, but Floyd L. Carlisle, at Water- 


(Continued on page 16.) 
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“ Che largest fire insurance company in America” 
ELBRIDGE G. SNOW, President 


THE HOME 


INSURANCE COMPANY 


NEW YORK 





Cash Capital, $6,000,000 
ALL BRANCHES OF FIRE INSURANCE. 


Automobile Registered Mail 
Commissions Rents 
Hail Sprinkler Leakage 


Marine—Inland-Ocean 
Parcel Post Use and Occupancy 
Profits Windstorm 


CONFLAGRATION PROOF 


Tourists’ Baggage 


























North British 
and Mercantile 
Entered United States Insu rance Co. 


1866 


{stablished 1809 


Policyholders protected by nearly $9,000,000 United States 
assets, with further guarantee in every policy, of 
protection by entire fire assets of the com- 
pany which are many times larger. 


“FIFTIETH ANNIVERSARY YEAR IN THE UNITED STATES.” 
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NET SEMI-CENTENNIAL YEAR ANNUAL 
COST ————] ‘DIVIDENDS 
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FULL GOOD 
LINE a ; : OPENINGS 
J. C. CUMMINS, President FOR 
OF DES MOINES, IOWA LARGE 
POLICIES AGENCIES 
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ANNUAL MEETING OF 
ACTUARIAL SOCIETY 


Sessions in New York City on Thursday 
and Friday—Banquet at 
Astor. 





MUTUAL LIFE’S MORTALITY 





W. A. Hutcheson’s Paper Shows Little 
Difference in Comparison With 
M.-A. Figures 


The annual meeting of the Actuarial 
Society of America was held on Thurs 
day and Friday of this week, a banquet 
at the Hotel Astor being one of the 
events. At the time The Eastern Un 
derwriter went to press the new presi 
dent had not been elected Arthur 
IHtunter, of the New York Life; Henry 
Moir, of the Home Life, and W. A 
Hutcheson, of the Mutual Life, are men 
tioned for the office. Messrs. Moir and 
Ilutcheson are vice-presidents of the 
Society Mr. Hunter was vice-president 


for two years The present president 
ig James M. Craig, of the Metropolitan 
Compares Mutual Experience With 


M.-A. Experience 

One of the interesting papers read at 
the meeting was “Note on Mortality 
Experience of the Mutual Life,” by Mr. 
hiutcheson This consisted of a com 
perison of the experience of the Mutual 
Life with the M.-A. experience The 
result comes out almost precisely the 
same in both The experience of the 
Mutual Life was included in the M.-A., 
but was only a fraction thereof, so that 
had the general experience of other 
companies been entirely different the 
M.-A. results and the Mutual results 
would not have agreed closely 

The total period covered by the in 
vestigation of both the Mutual Life and 
the M.-A. was from 1885 to 1908, and was 
divided into three 8-year periods, 1885 
to 1892, 18923 to 1900 and 1901 to 1908. 
t consisted of the issues of these years 
only. 

The mortality both in the Mutual and 
the M.-A. showed an improvement from 
evch period to the following. The close 
ness in the comparison is shown by the 
fact that the actual deaths in the Mu 
tual’s experience were 100 2/10th per 
cent. of the M.-A, table 


Table Showing Comparison 


One table, owln 
actual vith expected 
the table being on policie 


comparison o! 


deaths follows 


Issues of 1885-1892 


Actua 
Ages Deaths 
at of expects 
kentry Iexy res Mutua Deaths atic 
15-29 654,523 471 3,233.01 107.4 
30-39 716,844 5,399 5,086.79 106.1 
t0-44 315.983 $90 1,195.21 104.6 
50-59 87,847 2,479 2537.07 97.7 
60 and 
over 13,216 713 779.99 91.4 


Tctal 1,768,213 103.9 


Issues of 1893-1900 


16,452 15,832.07 


15-29 $28,354 3,850 3,872.11 99.4 
30-39 761,406 4,629 4,409.06 105.0 
41-49 364,624 3,695 3,666.70 100.8 
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50-59 113,643 2,482 2,481.69 100.0 
60 and 
over 21,536 983 1,086.20 90.5 


2,089,603 15,515.7 100.8 


Issues of 1901-1908 
685,316 2,961.55 
509,416 2,511.6! 
255,768 1,807,95 

70,800 1,141. 


15,639 


Total 


2,766 
2,263 
1,715 
1,089 


15-29 
230-39 
41-49 
5-59 
60 and 
over 467.25 


12,165 394 


1,513,465 8,889.! 


Issues of 1885-1908 
2,148,033 10,087 10,066.66 
1,987,666 12,291 12,007.55 

916,375 9,800 9,669.86 
272,290 ~=—6,050 6,160.12 


Tectal 8,227 


15-29 
3u-39 
4u-49 
60-59 
60 and 
over 


46,917 2,090 2,333.47 


Total 5,371,281 40,318 40,237.66 100.2 
Valuation of Policies 

A. D. Watson, of the Canadian Insur- 
ance Department, read a paper on “Val- 
uations of Policies Grouped as to Age 
Attained.” He said in part: 

“The premium to be entered on 
cards should be taken to the nearest 
cent for the amount assured, and not 
found by multiplying the premium per 
$:,000 by the amount insured, for by so 
doing an error might be introduced in 
the premium of a_ policy of large 
ar-ount, which would increase by rather 
mncre than a like amount each year 
thereafter, and in writing off the policy 
this accumulated amount would not be 
written off in the usual net premium 
reserve, and might not be balanced by 
an opposite error as there might not be 
evough large policies to form an aver- 
age. Where the premiums on each pol- 
icy are taken to the nearest cent there 
should be a proper balancing of errors 
tproughout. The same precaution is 
rot so necessary in entering the re- 
serves on the cancellation sheets, for 
any error so introduced would not ac- 
cumulate to the same extent as an 
error in the premium, but it would 
probably be preferable to follow the 
same rule. 

“A seriatim valuation could be made 
of persisting policies at intervals of, 
say, five years, which could easily be 
arranged for by providing additional 
columns in the classification register. 
For this valuation terminal reserves 
would be used, so as to form the start- 
ing point for the next group valuation 
if any material error were found to ex- 
ist. The seriatim valuation would be 
greatly facilitated if the classification 
of policies by office year of birth is 
made separately for each plan of policy. 
The persisting at the end of any eal- 
endar year at each age at entry for 
each office year of birth would be tal- 
lied and multiplied by the same termi- 
nal reserve. This suggests further pos- 
sibilities of carrying out both systems 
of valuation in conjunction.” 


net 





$1,000 FOR TRADE MART 

The Western Union Life of Spokane, 
Wash., offers a prize of $1,000 in gold 
in a competition for an original trade- 
mark suitable for intensive, extensive 
and continuous advertising. 

The competition will close on October 
15. 1916, immediately after which a 
committee of three will examine the 
designs submitted, awarding the prize 
of $1,000 to the author of a suitable 
sketch. 

The Western Union organized under 
tke laws of Washington, with $200,000 
capital, is entered in Washington, Ore- 
gen, California, Idaho, Montana, Utah 
and Wyoming. It has more than $23,- 
500,000 paid-for insurance in force. Its 
assets are over $2,100,000. 


Kederick’s Office Spreads Out 


The Grand Street Branch of the New 
York Life has taken the entire second 
floor of the Bowery Bank Building. 





*AMARILLO 


DENISON, 
THE DALLAS. TEXARKANAS 
BIG FIWORTK, 


TEXAS GREAT 
INSURAMLE 


BEAUMONT. 
PT ARTHURS 





Great Southern Life Insurance Company 


HOUSTON, TEXAS. 


For Agency Contracts address 


O. S. CARLTON 


PRESIDENT 








CLUB HOUSE FOR AGENTS 
Will Be Built By Ohio State Life at 
Summerland Beach, Buckeye 


Lake 


The officials of the Ohio State Life 
have felt a great need of having a place 
where the new agent can be taught the 
rudiments of life and accident insur- 
ance, and where the insurance sales- 
man with more experience can keep in 
touch with the new and up-to-date ideas 
of selling insurance; and to meet this 
need the district managers and general 
agents of the Ohio State Life Insurance 
Company incorporated a company to 
build a club house at Summerland 
Beach which will be kept open from 
June 1 to September 15 of each year. 
Summerland Beach is_ situated on 
Buckeye Lake, an attractive resort 
about thirty miles from Columbus. It 


is the intention of the Company to con- 
duct a summer school where compe- 
tent men will give instruction on sub- 
jects pertaining to the life and acci- 
dent insurance business. The fore- 
noons will be devoted to study and the 
afternoons to recreation, combining 
business with pleasure. 





A POTENT PRAYER 


Unctuous stranger (who 
asked to lead in prayer)—‘“Oh, Lord, 
prepar’ us all to die, so dat when dat 
dread moment arrives we kin calmly 
say, ‘Oh death, whar is dy sting? Oh, 
grave, whar is dy victory?’ And, oh, 
Lord, if dar am any present here to- 
night dat am not prepared to die guide 
them, we beseech Thee, around to 
Room 47, at de American Eagle Hotel, 
whar I am stoppin’ as de general agent 
ob de Coontown Life Insurance Com- 
pany.”—“Puck.” 


has been 





Who has spent several years 


He 
He 


He 
He 


It is growing steadily. 


ficiaries. 


‘can be sold. 
VICE to FIELDMEN.” 


its name 


COMPANY. 


Superintendent of Agencies, 











There is a Man 


He has been producing over $200,000 each year. 

has an ambition to do GREATER things. 

is willing to consider a GOOD proposition. 

He desires a DIRECT CONTRACT with the HOME OF- 
FICE of a good company. 

can build up an Agency Force. 

is not afraid to have his record investigated thoroughly. 

He is a MAN and a SALESMAN, 


There is a Company 


With a clean record which dates back to 1860. 
It has over $52,000,000 of Assets. 


It has a Free Health Service for Policyholders. 
It has an insurance Money Investment Service for Bene- 


It has a NEW and unusually attractive Disability Clause. 
It has policies that can be sold where any GOOD policies 


Its motto is not only “Service to Policyholders” but “SER- 


Its address is 50 UNION SQUARE, NEW YORK CITY, and 
is THE GERMANIA LIFE INSURANCE 


Do you know the Man? 


; T. LOUIS HANSEN, would 
like to be put in touch with him before JUNE 1ST. 


selling insurance. 














ast 
FIDELITY MUTUAL NgEws 
Minimum Premium Plans Discontinyeg 
—New War Blank—No More 
Disability Riders 


In the general policy revision of the 
Fidelity Mutual Life, now in process 
the Company has decided to eliminate 
those forms for which there has ceageq 
to be any real demand. In this conner. 
tion the Company announces the dig 
continuance of issuance, after May 3] 
1916, of all Minimum Premium plans ’ 

Provision has been made in the re. 
vised policy forms to incorporate the 
new and liberalized total and_ perma. 
nent disability benefits as a printed gee. 
tion of the policy instead of Providing 
such benefits by rider, hence the elgg. 
tive life and the total and permanent 
disability benefits as heretofore ¢gy. 
ered by riders will be discontinued ag 
of May 31, 1916. 

The blue war blank of the Fidelity 
Mutual Life now in use has been gupep. 
seded by a yellow blank, Form P 759 
avd a supply has been sent to each 
manager. The clause recited in the new 
form is a verbatim copy of the war 
clause in the new policy contract, hence 
it will be absolutely necessary to pro. 
cure applicant’s signature to this new 
biank, Form P 750... No other form or 
previous edition of the war blank wil] 
fit the case. 

And as the questions asked on the 
blank cover not only the hazards of 
war but also the hazards of travel, it 
will be necessary to have this form 
signed by every applicant, women as 
well as men. 

A new edition of the Vest Pocket 
Rate Book has just been published, con 
taining the new disability rates for all 
pians. There has been added to this 
beok rates for the Child’s Endowment 
policies, together with a page of expla 
nation, and the text matter contained 
in the book has been thoroughly revised 
and brought up to date. 


TO WRITE ORDINARY 

The Eureka Life Insurance Company 
of Baltimore, Md., which has been et 
zraged in industrial underwriting for 
thirty-four years and operates in Mary- 
land, Pennsylvania and the District of 
Columbia, will on June 1 embark in the 
ordinary branch. Participating policies 
will be written in amounts from $1, 
to $5,000 and the contracts will em 
body provisions for the payment of dis 
ability benefits and double indemnity in 
the event of accidental death under 
certain conditions. Intermediate par 
ticipating policies in the amount of 
$500 will also be issued. 

The Eureka Life is conducted upon 
the purely mutual plan, with a 3% per 
cent, reserve. 





TWO NEW MANAGERS 


Frank P. Tebbetts of Portland, 1 
been appointed manager of the Union 
Central for the State of Oregon © 
succeed D. C. Herrin. . 

Arthur A. Wilmot has been appoil 
ed general agent for the State of Des 
ware with headquarters at Wilmingt® 
Mr. Wilmot represented the Providel) 
Life & Trust successfully in that State 
and hag been giving the Union Cent 
a line of surplus business. 


4 
William McCarthy, of Long Islas? 
City for several years prior to i” 
was the Equitable Life Assurance %” 
ciety’s representative in Nassau Cou 
ty, L. I. He gave up life insurance : 
act as postmaster, and to look after bis 
banking and newspaper interests. i 
recently relinquished the posters 
ship, and on March 1 returned to z 
first love and re-engaged in the life dl 
surance business. In two montis 6 
kas written 23% cases for $98,040, i 
$4,376 in premiums, and probably © 
this time is a full-fledged member ® 
the Eastern Century Club. 
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j PIANO MAKERS’ GROUP 


KOHLER & CAMPBELL INSURE 


g, W. Lawrence and G. W. Gittins, of 
These Industries, Explain Why 
Policy Was Taken 


jhe Board of Governors of the Koh- 
ler & Campbell interests, consisting of 
, large group of piano factories and 
sayer-piano factories on the upper 
west Side of New York, manufacturing 
among other products the Autopiano, 
ymounced this week that all employes 
4 the factories controlled by the Es- 
wte of Charles Kohler have been cov- 
wed under a group policy issued to 


weryone in the organization from of- 


RICHARD W. LAWRENCE 

fee boy and porter up. The contract 
was made with the Equitable Life As- 
surance Society, and the policies are 
for $500 each. 

Already Maintaining a Memorial Fund 

The insurance is in addition to the 
Charles Kohler Memorial Fund—a 
heme of semi-annual premium pay- 
nents that has been in force for a num- 
erof years. This fund pays 2, 3 and 
‘per cent. of the employes’ wages as a 
jonus, semi-annually. 

The Kohler & Campbell Industries 
lave been in the forefront in employes’ 
velfare activities. There are many of 
these, including a restaurant where 
are obtained at cost, medical 
‘watment for employes needing such 
“vice without charge, a suggestion 
‘ireau that compensates for sugges- 
ons that may be adopted, a co-opera- 
‘ve safety committee, a trade school 
remployes, ete. 

Views of Company Heads 
Richard W. Lawrence, president of 
me Autopiano Co., one of the members 

the Kohler & Campbell Industries, is 
‘né of the business leaders of up-town 
‘W York. In a talk with The East- 
‘m Underwriter he said: 

Our relations with our employes are 
Mtticularly close. We are a happy 
rap We recognize our responsibili- 
- ® our men. It is for this reason 
at everything of a welfare nature that 
“8 Merit attracts us. We were, there- 
=, Intensely interested in the group 
—— proposition as soon as it was 
ee 4 =. I should think that group 
~ Tance should appeal to every em- 
Hoyer of labor who has the interest 
a ~ employes at heart, and it will 
emple prising to me if every important 

yer of labor in the country is not 


arryj y i insi 
"ng group insurance inside of a 
ecade,” 


neals 


Ge . Sid a 
J on W. Gittins, president of Koh- 
“a Campbell, said: 


For a long time past, in keeping 





. Manager 


with the general policy laid down by 
the late Charles Kohler, we have been 
digging into the question of our em- 
ployes’ individual life insurances, and 
have been surprised to find that only a 
small proportion had made any provi- 
sion for their families in the event of 
their decease; we have found, too, that 
many of our older men especially could 
not obtain life insurance at all because 
they were not considered good medical 
risks by the insurance companies. We 
have now taken ‘the bull by the horns,’ 
and have arranged for the gift of a five 
hundred dollar life insurance policy to 
everyone employed by us, and this with- 
out medical examination and entirely 
free of cost to the insured.” 


INSURANCE COMIC OPERA 
Prudential Employes to Give 
“Sultan of Zulu” on Friday 
Evening 


the 


Plans have been completed for the 


annual opera under the auspices of 
Tne Prudential Insurance Company 


Athletic Association at Kruegers Audi- 
turium on Friday evening next. 

The “Sultan of Sulu,” one of George 
Ade’s most enjoyable operettas, will be 
rendered by seventy of the most gifted 
and versatile employes of the Company, 
and both the vocal, dancing and com- 
edy roles are in most capable hands. 
The cast is materially changed from the 
one which presented the “Mikado” last 
spring, and the employes anticipate 
muny pleasant surprises from the new 
set of entertainers. The rehearsals 
have been under the direction of Mr. 
Frederick H. Yeomans, who gave such 
au enjoyable production of the 
“Mikado,” and will act as director 
Friday evening. 

The character of the Sultan will be 
played by James M. Lynch, and the 
chorus will comprise fifty trained sing- 
ers. The demand for tickets has been 
great and a successful performance is 
assured. 


he 


INDUSTRIAL CONVERTIBLE 


Comprised 26.01 Per Cent. of Metro- 
politan’s Issue for First Three 
Months of This Year 


The Industrial Convertible policy has 
steadily proved to be the most persist- 
ent of all forms of industrial policies, 
says the Metropolitan. These policies 
cemprised 26.01 per cent. of the entire 
issue of the Metropolitan for the first 
ecslendar quarter of this year. 

The average premium of the indus 
trial issue of the Metropolitan for 1915, 
exclusive of the Convertible, was 11.88 
cents, and of the Convertibles exclu 
sively, 13.51 per cent. 


ANDERSON SUCCEEDS DAVIS 

Frank H. Davis, who has been asso- 
ciated with the American National for 
the past eight years as actuary and 
of the Ordinary Department, 
has tendered his resignation to the Com- 
pany in order to accept the post of as 
sistant secretary, with administrative 
duties, with the Merchants Life Insur- 
ance Company of Burlington, Iowa. 

The position Mr. Davis is leaving has 
been accepted by Ralph M. Anderson, 
whose training and experience particu- 
larly fit him for its duties. Mr. Ander- 
son received the degree of B. A. from 
the University of Michigan in 1907, af 
ter specializing in actuarial and insur 
ance subjects under Dr. James W 
Glover, the well known authority on sta 
tistical and actuarial science, and since 
that time he has been continuously en- 
gaged as an actuary, both home office 
and consulting. 


LOUIS LINZMEYER HERE 


Linzmeyer, vice-president and 





Louis 


actuary of the Southland Life, of Dal- 
las, Texas, is in New York attending 
the annual meeting of the Actuarial 
Scciety. 


METROPOLITAN GIVES $100,000 


GIVE AID TO FIGHT A DISEASE 
Communal Experiments by National 


Association for Prevention of 
Tuberculosis 

The directors of the Metropolitan 
Life have voted to give $100,000 to the 
National Association for the Study of 
the Prevention of Tuberculosis for the 
purpose of demonstrating by communal 
experiment for three years that tuber 
culosis can be controlled the same as 
any infectious disease if the right meth 
ods are used and adequate resources 
are available. 

It is planned to select a city of about 
5,000 inhabitants, probably in New York 
or Massachusetts, where there will be 
applied all the procurable knowledge in 
the treatment and prevention of tuber 
culosis with a view to the ultimate elim 
ination of the disease. Three years are 
not long for such an experiment, but 
three years are enough to point out 
clearly many things. If it is proved by 
the experiments that consumption can 
be eliminated in one community a na 
tional campaign will result. 


Victoria Work 


are 80 


Dees Fine 

Deaths from tuberculosis nu 
merous that naturally this disease is 
being closely studied by the companies, 
especially by such an institution as the 
Metropolitan with its millions of policy 


holders. The Metropolitan was particu 
larly interested in a paper read in Al 
bany last November by Dr. Victor D 
Heiser, who was once Director of 
Health in the Philippines, and who is 
also one of the directors of the Inter 
national Health Commission of the 
Rockefeller Foundation In concluding 
his paper in Albany Dr. Heiser dis 


the health 
toria, Australia, 


ordinances of Vic 
the observance of 
which, he said, resulted in the disap 
pearance of tuberculosis there, and he 
advocated that the Victoria rulings be 
enforced everywhere 


cussed 


Doubtless in the new experiment the 
Victoria procedure will be in part fol 
lowed. In announcing its gift to the 


National Association for the Study of 
the Prevention of Tuberculosis, the 
Metropolitan Life made these sugges 


tions to the Association: 


(1) Periodical medical examinations 
of all persons in the community. (2) 
Medical and nursing care of all cases 


of tuberculosis. (3) Sanitorium care 
for those cases that need it. (4) Estab 
lishment of a tuberculosis clinic or dis 
pensary with such co-operation from 
the local and State health officers and 
employers and school authorities as 
they can get. 
16% Tuberculosis Death Rate 


More than 16 per cent. of the deaths 
in the Industrial Department of the 
Metropolitan last year came from tu 
berculosis. During the twelve months 
ending December 31, 1915, the Metro 
politan paid claims on the lives of 14, 
325 policyholders who died from that 
disease, the claims amounting to more 


than $4,000,000. 
The announcements of the National 
Association for the Study of the Pre 


the 
fol 


vention of Tuberculosis regarding 
experiments to be adopted will be 
lowed with closest interest 


AGENT ADVANCED PREMIUMS 

The appeal of The Prudential from a 
judgment of $142 of the Albany trial 
term against Elizabeth Guntrum has 
been argued in the Appellate Division. 

The action was brought to recover on 
a policy of life insurance issued on the 
life of Frederick J. Guntrum, who died 
in Albany, October 25, 1912. The Com 
pany contended the premiums were in 
arrears more than four weeks, and the 
policy was no longer in force. It was 
shown by a collector of the Company 
that he had advanced the premiums due 
to the Company and that the Mmsured 
was owing him the amount. 


COMPANY LIABLE 
If Agent Delivers Policy After Discov- 
ery of Assured’s Illness Policy Must 
Be Paid 
The New York Court of Appeals has 
held that the delivery of a life insur 
ance policy to the insured by an agent 
of the company after it was discovered 


that the insured was ill binds the com- 
pany to a payment of the policy after 
the death of the insured. The question 
was presented in McClelland v. Mutual 
Life, of New York. 

Insured signed an application con 
taining a clause that the policy should 


not take effect unless and until the first 


premium shall have been paid during 
the insured’ continuance in good 
health, except in case a binding receipt 
is issued On the day the application 
was signed and the medical examina- 
t'cn completed insured left for a short 
trip On his return he consulted a 
peaysician, who concluded he was suf 
fering from a hard attack of grippe. 
The physician subsequently discovered 
insured was suffering from pneumonia, 
the muscular tissues of the heart de 
generated, and he died a little over a 


neunth later On the day following in 
s.ired’s return the agent who wrote the 
policy called in insured’s office intend. 
ing to deliver it, but was informed by 
insured’s clerk that he was at home ill 


Cn a subsequent call the agent left the 


poiicy, and insured’s clerk sent to his 
residence for a check for the premium 
which insured signed, and which was 
delivered to the agent The book of 
rules in the possession of the agent ex 
pressly declared that he had no right 
to change or alter any condition of the 
policy Held that, the policy having 
been given the agent for delivery pur 
suant to the usual course of business, 


the insurer was 
the in 
agent s 


charged with his knowl 
ured’s illness, and hence 
delivery of the policy was 
the insurer and a waiver of 
condition that it should not be ef 
unless the premium was paid 
the insured was in health 


edge of 
the 
binding on 
the 
fective 
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COLLEGE INSURANCE 
Agent Induced Alumni Association 
to Endow Chair of 
Philosophy 


In discussing the Massachusetts Mu 


tual’s policic at Kansas Wesleyan, a 
representative of the Company says: 
“Concerning the Kansas Wesleyan 


Mndowment deviated 
somewhat 


having the 


insurance, we 
from the usual system by 
alumni association endow 
a chair of philosophy in memory of 
greatly admired Dr. Schuyler, placing 
$25,000 of Ten-Year Endowment insur- 


ance on the lives of a few selected 
members The president and trustees 
were favorably inclined—naturally— 
because it offered annual dividends to 


the school, plus a guaranteed return, 
and even though certain policies should 


lapse their cash value is set aside for 
the benefit of the institution. We now 
purpose insuring supporters of the 
school for its benefit under contracts 
similar to those I wrote some twelve 
years ago for another college, where 


half of the proceeds went to the school 
in case of death and half to the insureds 
estate. We found it necessary to make 
an occasional policy payable to the 
college in event of death only, reverting 
is the selfish purchaser should he gur- 
vive the term for which it was written. 
In short, protection lends itself 
quite pleasantly to an agent because 
of the modes of settlement 


offered.” 


this 
varying 


Charles W. Scovel’s lecture on “The 
of Life Insurance for Old Age 
was given on May 
University of Pitts- 


Services 
and for 
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> : wns OO 
»USsINeSS, 


Hall, 


15 at 
burgh. 





THE EASTERN 


UNDERWRITER 


May 19, 1916, 





INFLUENCE ON PUBLIC HEALTH 


INSURANCE CO. ACTIVITIES 
Tremendous Mortality Saving Possible 
By Intelligent Health Promotion, 
Says Lindsay 
In a discussion of the influence of 
life and accident 
upon the public 
say, of the Pacific Mutual Life, asks the 


insurance companies 


health, Forbes Lind- 


question: 

“Who shall say to what extent the 
$200,000,000, more or less, paid annually 
by the life companies in death claims 
and endowments influence the public 
health?” Perhaps we may more readily 
conceive some conception of the effect 
of this factor if we will try to imagine 
the condition of the thousands of bene- 
ficiaries without the payments in his 
answer. 

Among 2,032 policyholders of all ages 
examined by one company, impairments 
were found by the examiners in 69 per 
cent. of the whole; ailments were noted 
only by the insured in 19 per cent.; no 
impairments were disclosed in 12 per 
cent. 

At ages below 30 there were impair- 
ments in 78 per cent. of the cases exam- 
ined. Even more striking were the 
findings in an examination of 2,000 typi- 
cal employes of New York banks and 
commercial houses with an average age 
of 30. In this group only 3.14 were 
found free from bodily impairment or 
habits conducive to impairment. From 
these significant figures we may deduce 
the prevalence of impairment at the 
ages when promise of cure or mitiga- 
tion is greatest and may infer the great 
importance of periodical examinations 
of young men, It goes without saying 
that life insurance companies have un- 
equaled facilities for making such ex- 
aminations. 

Another company reports that of over 
7,000 policyholders examined, more 
than 10 per cent. exhibited albumen, 
sugar or casts in the urine, indicative 
of a class of diseases which is peculiarly 
desirable of being under treatment in 
the early stages. !t must be understood 
that all the cases involved had passed 
satisfactory medical examinations at 
dates in some instances not more than 
three years previous. 

“IT have said enough to indicate the 
value of life insurance examinations as 
a factor in the promotion of public 
health and to demonstrate the desirabil- 
ity of much more extensive examination 
of policyholders. For this, I believe, 
there is every reason to hope,” said 
Mr. Lindsay, “that the result of these 
activities redound to the advantage of 
the companies engaging in them and 
don’t detract from their effect nor their 
value. Indeed, an insurance company 
can only find justification for any ex- 
penditure of its policyholders’ funds in 
a consequent good to them and to their 
interests as represented by the busi- 
ness of their company. It is extremely 
doubtful whether a company has a legal 
right, otherwise to engage in any move- 
ment, no matter how desirable it may 
be on humanitarian’ or altruistic 
grounds. 

“The life insurance companies have 
in round numbers 25,000,000 policyhold- 
ers carrying over $20,000,000,000 of in- 
surance. Approximately $200,000,000 
are paid annually in death claims. If 
these payments might be deferred six 
months by a corresponding prolonga- 
tion of the lives of the insured a saving 
of $7,000,000 could be effected. It is 
evident, then, that any sums which the 
companies might expend in such an en- 
terprise would prove to be a good in- 
vestment for their policyholders. That 
there is a limitless field for practical 
endeavor in this direction may be in- 
ferred from the fact that at least one- 
third of the death claims discharged are 
due to disease or accident which is pre- 
ventable or appreciably postponable.” 


EQUITABLE RIFLE CLUB 


Hundred Enroll — Twenty-six 

Teams Organize of Five Men 
Each 

A. R. Fullerton, superintendent of the 
Bureau of Statutory Requirements of 
the Equitable Life, was somewhat 
aroused when he read a recent state- 
ment of a politician to the effect that 
Americans do not know how to shoot. 
He promptly organized an Equitable 
Rifle Club among employes of that So- 
ciety. Two hundred members are en- 
rolled to date, and twenty-six teams of 
five men each have been formed. 
Among those enlisted are R. D. Mur- 
phy, actuary, and other well-known men 
in the home office building. On Friday 
of last week President Day, of the 
Iquitable, joined one of the teams in 
practice. 

In order to stimulate interest in the 
club bronze and pewter cups were of- 
fered to winning teams. President Day 
offered a rifle to the member of the 
club seoring the most bulls-eyes, which 
was won by an eighteen year old boy, 
James Carr, not a member of the Na- 
tional Guard. Mr. Fullerton offered a 
copy of a Frederick Remington painting 
for a recruiting prize. 

The club is leading in an agitation 
for the adoption of the Swiss idea here 

every man should be able to shoot— 
and shoot straight. 


Two 


MUST NOT TWIST 
Union Central Will Not Favor Appli- 
cations Taking Insurance From 
Others 


The Union Central has made the fol- 
lowing statements to agents: 

“The rule prevails in some of the com 
panies to the effect that when they re- 
ce:ve an application for insurance and 
have reason to believe that if their pol- 
icy is issued, insurance in some other 
company will be permitted to lapse, 
they notify the company to this effect 
and withhold action on the application 
urtil such time as the company in 
which the applicant is already insured 
shall have reasonable time in which to 
investigate the matter and endeavor to 
keep its insurance jin force. 

“We have received a number of let- 
ters to this effect, and in nearly every 
case we have succeeded, by prompt ac- 
tion, in having our policy revived or 
ecntinued. It is but fair that we recip- 
recate, and we, therefore, cannot under- 
tuke to act favorably upon an applica- 
tion when we have reason to believe 
that the insurance is to take the place 
of insurance held in another legal re- 
serve company; at least, we must with- 
hold action until the other company 
shall have an opportunity to investigate 
the matter and ascertain whether or 
not its policyholder has sufficient reas- 
on for discontinuing his insurance. In 
all cases of this kind, an explanation 
as to the particular circumstances 
sould accompany the application.” 


MAIL ORDER COMPETITION 


An agent of another company was 
working the country field recently. As 
he was walking from one farm to the 
next, a farmer drove up and invited 
him to ride a piece. He accepted and 
soon after the farmer asked his busi- 
ness. The agent told him. After a 
short silence, the farmer wanted to 
krow what $5,000, at age 53, would 
cost him. The agent quoted the Ordi- 
nury Life rate and waited for it to 
sink in. After quite a silence, fiaucht 
with hope on the agent’s part, the 
farmer drawled, “Wal, that sounds 
pretty good, but I reckon I kin git it 
cheaper from ‘Seers, Robucker & Co.’” 

“Agency Items.” 

Charles L. Patterson, a Trenton in- 
surance man, has taken a seven weeks’ 
automobile trip to St. Louis. He will 
return via New York State. 
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A PENN MUTUAL PREMIUM, less a PENN MUTUAL 
DIVIDEND, purchasing a PENN MUTUAL POLICY, con- 
taining PENN MUTUAL VALUES, make an INSURANGCR 
PROPOSITION which in the sum of ALL ITS BENEFITS, 
is unsurpassed for net low cost and care of interests of 
all members. 


THE PENN MUTUAL 


LIFE INSURANCE COMPANY 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
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stick to it. 


IF your present connection is satisfactory 
IF NOT, then contract with 
MUTUAL old line life company for territory in the GREAT 
and PROSPEROUS WEST. 
A few DESIRABLE OPENINGS just now, with liberal 
brokerage and renewal contracts for DESIRABLE men. 


Northwestern National Life Insurance Company 


MINNEAPOLIS 


and profitable, 
a WESTERN 
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The 


The rise of any great institution 
is interesting history. 

The story of the early struggles 
of the Union Central; the begin- 
ning of a better era; 
giant strides of later years are all 
graphically told in the accom- 
panying chart, covering forty- 
nine years’ record of insurance 
in force. 


Thirty years 
reach the first One Hundred 
Millions; 
for the second; six for the 
third; five for the fourth; 
and practically one-third 
of the distance to the one- 
half Billion Mark cov- 


ered during the past year. 20%#0200000 


There are “reasons” for 
the growing strength and 
favor of the Company. 

For information, address 


ALLAN WATERS 
Superintendent of Agents 


Union 
Central 
Life 
Insurance Co. 


JESSE R. CLARK 


President | | 
culllitittl 


1916 


Growing in Strength 


$429,975,546.00 


INSURANCE IN FORCE 





and Favor 


A REMARKABLE RECORD 


and the 


$ 300.000,00000 


required to 


only seven years 
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Insurance in Force—49 Years’ Record 
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HUMAN INTEREST STORIES ABOUT ACTUARIES 


A “Prep School” Which Turned Out Ten American Actuaries 
by PRESCOTT LECKY 


Article No. 2 








_ 


Like every other science, mathemat- 
ics has neither home nor country; and 
like every other business, life insurance 
develops its captains in every part of 
the field; from Heidelburg and Liver- 
pool to Yokohama and New York. It 
ig no more than natural, therefore, that 
the actuary, in whom the function of 
both mathematician and business man 
are combined, should hail from all 
peints of the compass, and he does. A 
glance at the membership of the Actu- 
arial Society of America shows repre- 
sentatives from many nations, though 
ag a matter of course most of them are 
naturalized American citizens. 

If we trace the origins of the actu- 
aries of the various life insurance com- 
panies in this country we make a dis- 
covery of remarkable interest. For no 
less than ten of them came, not only 
from a single county and city, but the 
same preparatory school in distant Scot- 
land. They are Henry Moir, actuary 
ef the Home Life; Arthur Hunter, 
actuary of the New York Life; 
J. Burnett Gibb, Penn Mutual Life; R. 
G. Hunter, associate actuary of the 
Cermania Life; Lawrence M. Cathles, 
secretary and actuary of the South- 
western Life; John Campbell Cameron, 
actuary Great Southern Life of Hous- 
ten, Tex.; George Graham, actuary 
Missouri State Life; Gordon ‘W. Thom- 
son, secretary West Coast-San Fran- 
cisco Life; Francis M. Hope, actuary 
Occidental Life of California; Angus 
D. MacPhail, assistant actuary Atlantic 
Life. 

George Watson’s College for Boys 

The preparatory school where these 
men received their early education was 
George Watson’s College for Boys, of 
Ecinburgh. Endowed early in the 
eighteenth century by George Watson, 
a merchant of Edinburgh and the first 
accountant of the Bank of Scotland, it 
was known for more than a century as 
a “hospital,” the pupils then being or- 
Pians and poor boys whose parents 


could not afford to give them proper. 


schooling. It is at present conducted 
by an association known as the Com- 
pany of Merchants of Edinburgh, and 
bas been changed from a boarding to a 
day school. - 

The powerful influence exerted by 
this institution upon its students is il- 
lustrated by the fact that Watsonian 
clubs, composed of graduates, are in ex- 
istence in every country in the world. 
In scholarship it is the peer of any 
school in Scotland, and its alumni in 
the University of Edinburgh habitually 
Walk away with considerably more than 
half of the college honors. Military 
training is also open to boys over thir- 
teen who desire to enter the Officers’ 
Training Corps, and the uniform worn 
ls the traditional highland kilt. 

Narrow Escape From Zeppelin 

About three thousand alumni are 
fighting in the present war. During 
the great Zeppelin raid two months ago 
the school narrowly escaped destruc- 
tion, a bomb exploding on the grounds 
ald shattering the windows, in addi- 
tion to causing other incidental damage. 

Moir and Hunter Classmates 

It was in the early eighties that 
Henry Moir and Arthur Hunter, who 
vere classmates, left the school. Moir, 
who had taken first prizes in mathe- 
— was recommended by his pro- 
saeer to the assistant secretary of the 
awation Life Assurance Co., which was 
— a boy to do general work in the 
C ce, and entered the service of the 
ot $e as an apprentice at a salary 
Th 5ayear. He was fifteen years old. 

®se¢ were days before the invention 


of typewriters and adding machines, and 
a large part of his duties consisted in 
copying policies and doing all sorts of 
caiculating. For five years he worked 
steadily at night. At the age of seven- 
t+en he passed the first of the actuarial 
examinations; at eighteen he passed 
the second, and at twenty-one he passed 
the final test. In his nineteenth year 
he was given charge of the actuarial 
department of the Company. 

His coming to America was due to 
a request by John B. Lunger that he 
write a description of some young men 
fur a position in America, which he did. 
In reply Mr. Lunger asked if Mr. Moir 
wculd consider such a move himself, 
and finding that he had no objections 
to coming to America, he notified the 





THE AVERAGE EARNINGS OF THE AGENTS 
OF THE 


Standard Life Insurance Company 
OF PITTSBURGH .. .. 
are higher this year than ever before. 


attractive Accident and Health Policies 
have helped them to make more money. 


Write for a LIFE, ACCIDENT AND HEALTH Contract to 
FRANK A. WESLEY 


Vice-President and Director of Agencies 
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country events. He did not go to col- 
lege. Cameron was known in school 
as a remarkable mathematician and 
aiso figured in the debating society. 








GEORGE 


WATSON’S 


Provident Savings, for whom Mr. Moir 
was actuary for seven years. He is 
now actuary of the Home Life and re- 
cognized as one of the ablest men in 
the actuarial profession. Mr. Moir start- 
ed playing golf at sixteen and has a 
handicap of only six in both the Met- 
repolitan and National Golf Associa- 
tions. He was three times champion 
of the Upper Montclair Country Club. 


J. B. Gibb One of Seven Athletic 
Brothers 

Gibb, Robertson Hunter, Cathles, 
Cameron and Graham were all in 
George Watson’s College at the same 
time, between 1891 and 1895. Gibb 
and Hunter were rivals in golf, and 
they have since played more than one 
exciting match on American links. Both 
are exceptional players and have a 
hendicap of only ten. Gibb is remem- 
bered as the last of a line of seven 
athletic brothers, being especially 
skilled in the steeplechase and cross 











SCHOOL FOR BOYS 


First President of Watsonian Club 

Arthur Hunter, actuary of the New 
York Life, is not only a clever actuary 
but he is an unusually attractive writer. 
He seems able to incorporate in his 
addresses and papers matter which has 
a wide appeal, as is evidenced by the 
fact that his addresses have often been 
sent out by the big press associations. 
He worked for one of the Scotch insur- 
ance companies after leaving school. 
In this country he first attracted atten- 
tion through his work with the Fidelity 
Mutual. He was the first president of 
the Watsonian Club of America, and 
has been secretary and vice-president 
of the Actuarial Society of America. 

Robertson Hunter had completed two 
years at Edinburgh University, and was 
trying to decide what business to enter 
when he was offered a clerkship in the 
actuarial department of the Fidelity 
Mutual in America, of which his brother 
Arthur was then the actuary. He is at 
present actuary of the Germania Life. 
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At college Mr. Hunter played on the 
cricket and football teams and was 
was known as the best batsman in the 
school. He belongs to the Montclair, 
Braeburn and Skakie Golf Clubs. 


Worked in Three Edinburgh Offices 

James Burnett Gibb was born in Edin- 
burgh, Scotland. After attending a pri 
vate school, he entered George Wat- 
son's College. In this school the classes 
at that time numbered about forty boys, 
and Mr. Gibb had the record of taking 
the first prize in mathematics every 
year of his school life. After leaving 
school he commenced the study of law, 
Lut soon gave this up and turned his 
attention to actuarial study. Before 
ccming to America he was in three dif 
ferent offices in Edinburgh and had the 
opportunity of seeing all sides of the 
insurance business. Besides passing the 
examinations of the Faculty of Actua 
ries, he also passed the mathematical 
section of the final examination of the 
Institute of Actuaries. Mr. Gibb has 
a'ways been fond of outdoor sports and 
in addition to being a good golfer, he 
was a member of the Watsonian Cross 
Country Club, which won the Scottish 
crampionship. This club is composed 
of graduates of George Watson's Col- 
lege. Mr. Gibb came to America in 
Ju:y, 1900, and at once entered the ser- 
vices of the Penn Mutual Life Insurance 
Company of Philadelphia. Five years 
later he was appointed assistant actu- 
ary, and in lyvs he was elected actuary 
of the Company. 


J. C. Cameron’s Experience 

J. ©. Cameron, actuary of the Great 
Southern Life, entered George Watson's 
College in 1884. He left the sixth 
classical (being the highest class on 
the classical side) at age of 16 in 1895, 
entering in October, that year, Edin- 
burgh University, graduating as M. A. 
in 1899. He went with the Caledonian 
Insurance Company, actuarial depart- 
ment, May, 1901; left to become chief 
actuarial clerk in the Scottish Metro- 
politan in November, 1903; left the 
Scottish Metropolitan in November, 
1910, and later, in December, 1910, took 
the position of actuary with the Great 
Southern Life Insurance Company, be- 
coming secretary and actuary of that 
Company in March, 1916. 

“My school life was, I think, a very 
ordinary one, although I always did pre- 
fer the mathematical classes to any 
others and if I recollect aright gained 
some prizes in that section,” he said. 
“There was no special actuarial class in 
the Watson School, but we had a very 
thorough mathematical master, John 
Alison, who is now the head master of 
the College. His tuition undoubtedly 
instilled a liking for mathematics in 
his students who had any interest in 
that direction. (At school I took sev- 
eral bursaries, as they were called, and 


also was first foundationer one year 
for the section of my age.) 
“I studied mathematics at the uni- 


versity, but was more interested in sci- 
ence and in fact had fully intended to 
(Continued on page 6.) 
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THE SOCIAL VALUE OF LIFE INSURANCE 


By Newton D. Baker, Secretary of War 


When Mr. Baker was Mayor of Cleveland he 
gents of the Cleveland Life Insurance Co. 
lowing article for the occasion. 


mecting of 
the fol 


invited to address a 
ittend he wrote 
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Being unable to 








Man is distinguished from the lower 
animal by his ability to make provision 
in the time of plenty for his necessities 
in the time of dearth. That man is the 
best husband and the best father who 
makes out of his earnings a thrifty sav- 
ing for investment in some way which 
will protect his family in the hour of 
misfortune. One of the most scientific 
of all the contrivances yet developed by 
man for this purpose is life insurance. 
The payments required are small in 
comparison with the benefits received. 
The continuing obligation of the pre- 
mium is a spur to saving of more com- 
pelling force than the mere desire to 
accumulate money to invest, so that 
many men who otherwise live up to 
their incomes are able to save in no 
other way, and many a family which 
might otherwise have been left help- 
less and in want has been saved by the 
money that came from the life insur- 
ance investment. 

Administration of Funds 

Investments in life insurance have 
another advantage. Those who are 
charged with the administration of the 
funds of a life insurance company act 
under the highest obligation that any 
trust can impose. If a man of mod- 
erate means invests his savings in ordi- 
nary commercial and industrial under- 
taking they constitute merely an _ in- 
dustrial hazard, for like his health and 
his occupation they, too, may be swept 
away, and as the adage puts it, “Mis- 
fortunes never come singly.” Such an 
investor at least runs the risk of hav- 
ing his investment depreciated at the 
very time when he or his family most 
need to rely upon it. This risk is al- 
most absent from investment in a good 
life insurance company. There may be 
losses in the company, but all such 
companies are too prudently managed 
to permit investment in any one enter- 
prise so large as to cripple the com- 
pany’s business, and losses when they 
are sustained, are spread over so large 
a number of persons as to have no ap- 
preciable effect upon any one _ policy- 
holder. 

There is a public aspect from which 
life insurance is rarely viewed to which 
I desire to call attention. It is of the 
first importance to us all that poverty 
and destitution be reduced to the low- 
est terms. For a long time in the his- 
tory of the race private philanthropy 
and benevolence had to be appealed to 
to establish and maintain charitable in- 
stitutions for the care of the sick, 
homes for orphaned and dependent 
children, and infirmaries for the care of 
the aged and the poor. In recent years 
we have come to realize that society 
as a whole has an interest in this prob- 
lem. That in a certain sense society 
permits poverty, permits orphanage, 
permits the helplessness of old age, 
and that an obligation rests upon so- 
ciety so to order its social adjustments 
as to make such occurrences ag infre- 
quent as possible, and to spread their 
burden as equitably and as widely ag 
possible so that the relief of unavoid- 
able cases will not be a mere personal 
charity depending upon the bounty of 
some generous individual, but will 
rather be an opportunity for the whole 
of society to relieve what in spite of 
{ts best efforts it has been unable to 
prevent. 

Natural Humanity 

The natural humanity of men and 
women is rebelling more and more 
against the pity of poverty and depend- 
ence. This leads to the result that 


cities, counties and states are devising 
new ways of relief, and are more and 


more assuming the burden which pri- 
vate charity formerly carried, and it 
leads more and more to life insurance 
£8 a provision made in the time of pros- 
perity against the distress which may 
follow a disaster to the breadwinner. 
All of these provisions are good from 
the public point of view, for the public 
interest is to secure that finer efficiency 
which comes from self-support and self- 
sufficiency among its constituent mem- 
bers. The value of life insurance can 
be best presented to the mind’s eye by 
trying to imagine the widespread dis- 
tress and destitution which would fol- 
low the destruction of even one of the 
great life insurance companies. If the 
whole system be taken into considera- 
tion it will at once be realized that life 
insurance has become almost one of the 
necessities of life under the conditions 
of modern civilization. 





“An hour or two of 

Practice every evening given to 
Your Attack your business will pro- 
At Night mote it more than you 
can imagine, if it has 

never been your habit,” says Forbes 


Lindsay, of the Pacific Mutual. “The 
brain and nervous system are far less 
easily fatigued than the muscular sys- 
tem. You may work to the limit of en- 
durance in canvassing and still be com- 
paratively fresh mentally. Nightly re- 
flection on your business will crystal- 
lize your concepts of methods and argu- 
ments, and enable you to enter on each 
day’s work with a clearly defined plan 
for its accomplishment. 

“A man’s busines is so closely allied 
to his domestic relations that the for- 
mer should have its place at home. A 
man’s wife should be interested in his 
business. In many cases she is capable 
of giving him sound advice regarding it, 
and in any case it is good for him to 
discuss his business affairs with her. 
She should share the pleasure of his 
successes and help him bear the burden 
of his disappointments. 

“One of the most profitable uses to 
which you can put spare time is writ- 
ing canvasses for particular or general 
cases. The practice clarifies the ideas, 
improves the power of expression, im- 
presses the mind with the strong points 
of policies and enriches the store of 
arguments. The process must bring 
out new thoughts and suggest fresh 
ways of presenting old ones. It is the 
most practical and effective training 
for actual work on prospects. It is safe 
to say that one hour each day spent in 
this manner will increase your produc- 
tion 50 per cent. or more in six 
months.” 

* * +. 

Harry Turner, Minneapolis 
agent for the Bankers Life of Des 
Moines, married on February 17 Miss 
Edith Hartley, of Minneapolis. The 
event was a secret until the news re- 
cently leaked to the home office in a 
roundabout way. 


general 


SOUTH CAROLINA STATEMENT 


New Facts About Life Insurance Com- 
pany Investments—John Hancock’s 
Mortgage Loans 


The preliminary report of the Insur- 
of South Carolina 


ance, Commissioner 

shows that insurance companies of 
other States have now invested over 
$15,900,000 in South Carolina State, 


county and municipal bonds, first mort- 
gage bonds of real estate, and bank de- 
posits in the State. 

The life insurance companies of other 
States alone hold $15,017,000 of such 
investments. $3,400,000 are in State, 
county and municipal bonds, $11,500,000 
in real estate mortgages, and $81,000 in 
bank deposits. 

The foregoing figures are as of De- 
cember 31, 1915. Since then _ invest- 
ments are continuing at a satisfactory 
rate. Since then the Penn Mutual Life 
of Philadelphia has invested in $250,000 
of South Carolina State bonds, made 
one mortgage loan of $35,000 and an- 
other of $8,000. A mortgage company 
of New York, througn whom one ofthe 
largest life insurance companies gets 
its real estate mortgages, has made two 
loans on real estate in the City of Col- 
umbia, one for $12,000 and another for 
$5,000. 

The New York Life Insurance Com- 
pany since the above date has made the 
following loans: $45,000 on the Masonic 
Temple in Greenville, 2 loans of $13,000 
and $7,000 on city property in Florence, 
$6,000 on private property in Florence, 


and $9,000 on a farm in Richmond 
County. 
“Within the last few days the John 


Hancock Mutual has been licensed sole- 
ly to make mortgage loans,” says Com- 
missioner McMaster. “It will not do a 
life insurance business. Likewise The 
Southern Mortgage Co. of Atlanta, Ga., 
has been so licensed. It has a capital 


of $300,000. It has a long experience 
in the farm loan business in Georgia 
and places its mortgages with clients 
in the Kast. Among its customers is 


the John Hancock. The two last named 
Companies expect to confine their at 
tention entirely to farm loans.” 


NEW MEMBERS 


The following Companies have been 
admitted to membership in the Amer- 
ican Life Convention within the last 
two months: New World Life, Spo- 
kane, Wash.; Girard Life, Philadelphia; 
Forest City Life, Rockford, I1l.; Colum- 
bus Mutual Life, Columbus, Ohio. Ap. 
plications have been received and. are 
pending from the First National Life of 
Pierre. S. D., and the Merchants Life 
of Burlington, Ia. 


FAVOR COMPULSORY HEALTH 


Tentative conclusions reached by the 
Betterment Committee of the National 
Association of Manufacturers as pre- 
sented to the annual meeting of the 
association now in session favor a com- 
pulsory form of protection for work- 
men against sickness disability with a 
competitive form of insurance. The 
committee reported that it was not 
ready to present a detailed and final re- 
port as its investigation up to this point 
had been confined to considerations of 
the principle involved, and it was at 
its request continued. 





Warm Personal Interest 





The Fidelity 





That describes the happy relation existing between 
the Fidelity and its Field Men, and explains why 
both are forging ahead. Maybe you could reach a 
higher success in that atmosphere. 


Write to 


Insurance Company 
WALTER LeMAR TALBOT, President 


Mutual Life 


PHILADELPHIA, PA. 











AGENCY SERVICE CLUB 
The Pittsburgh Agency of the Equi- 


table Life of Iowa has formed an 
Agency Service Club, the purpose of 
which is to create the highest form of 
co-operation between general and sub. 
agents, devising of ways and means to 
render better service to the Company 
and its policyholders, and to establish 
a forum for the interchange of ideas 
and suggestions among the agency’s 
representatives. Meetings will be held 
every Monday morning for one hour, 
with once a month a special meeting 
at which the officers will be automati- 
cally appointed according to the amount 
of business produced for the previous 
month. The largest producer becomes 
president for the ensuing month and 
the second largest vice-president. Sec- 
retary-treasurer is elected for six 
months by a majority vote of the active 
members. 


$7,000,000 IN ONE MONTH 


The field force of the Bankers Life of 
Des Moines is exerting its best efforts 
to make the month of May the great- 
est month in the history of the Com- 
pany from the standpoint of business 
production. This aim is in honor of 
George Kuhns, recently elected presi- 
dent of the Company, and it is proposed 
to write over $7,000,000 of business dur- 
ing the month. Splendid progress al- 
ready has been made, the total for the 
first twelve working days of the month 
being $3,000,000. May has been styled 
“Our New President Month” in honor 
of President Kuhns. April and March 
were both great months for the Bankers 
Life, the total for each being approxi- 
mately $4,500,000 of business written. 


Vivian G. Bell, local agent of the New 


York Life at Ogdensburg N. Y., has 
returned from Ottawa, where he inter. 
viewed Canadian government officials 


regarding the possibility of having his 
two sons, Claude Bell, aged 19, and 
Herold Bell, aged 16, discharged from 
the Canadian army. The two young 
men left the city last fall to visit rela- 
tives in the Canadian Northwest, and 
despite the admomiiions of their parents 
t» keep out of the army, enlisted with 
the Canadian expeditionary forces. Mr. 
Bell received word’ of the eni.tments 
of his sons a few weeks ago. After com- 
municating with the Canadian officials 
he conferred with counsel here and 
was advised to go to the Canadian capi- 
tal. At Ottawa he conferred with John 
D. Reid, minister of customs, who said 
he thought he could secure the dis- 
charge of the two young men. 


76 YEARS OLD 


President Patten, of the Volunteer 
State Life of Chattanooga, Tenn. on 
May 3, was seventy-six years old. The 
day of his birthday brought $186,000 in 
applied-for business. 


Human Interest Stories 
About Actuaries 
(Continued from page 5.) 


become an analytical chemist and stud- 
ied that subject in the chemical labor 
atory some timé after I graduated. My 
health, however, was not so good at 
that time and my doctor advised me to 
give up the chemical work. It hap 
pened that my younger brother, who 
has now been some time an actuary, 
had interested me in the actuarial work 
and he suggested about March, 1901, 
that I study for the Faculty of Actua 
ries’ examination. My degree of M. A» 
according to the rules of the Faculty, 
was held as equivalent to the first ex 
amination of that body and I remember 
well that I spent four weeks of very 
hard work studying for the second veal 
amination which I did manage to pass 
after that amount of study. ‘ 

“I took the Fellowship of the Faculty 
of Actuaries in March, 1904, at the age 
of 25, and, of course, had to put in 4 
considerable amount of night study, 
which is necessary for all actuarial stu- 
dents.” 
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WOMEN TO WRITE A MILLION 38 *A'KS BY AMERICANS — EARNING POWER OF A MAN “a 
NEW DEPARTMENT IN crry 3#fry, Graham, Woods and Horner Will prorgcTING BUSINESS ABILITY 


T. R. Fell Tells Why Insurance Solic- 
iting Should Appeal to 
Gentler Sex 


The T. R. Fell General Agency of the : 


Massachusetts Mutual Life recently 
cpened a women’s department. It ex- 
pects to write $1,000,000 through that 
department in 1916. In discussing the 
new department Mr. Fell said this 
week: 

“To show the spirit in which the 
women have entered their work, I will 
sigte a little incident which happened 
recently at one of our daily conferences. 
We are getting up a contest of all the 
New York agents for a prize to be won 
by the one who writes the most busi- 
ness on fifty new calls in four weeks. 
During the discussion of the plan, one 
of the men said he believed the prize 
would be won by one of the ‘women 
agents.’ To which, one of the fair ones 
remarked, ‘I understood we were all 
agents.’ 

Life Insurance for Women and Children 

“The work of our women’s depart- 
ment in New York is based on the belief 
that life insurance is principally for 
women and children; it is issued to in- 
sure women and children and protect 
them from loss. It seemed logical that 
women should be engaged in the busi- 
ness of protecting women and children. 
The women in our office approach men 
with a business proposition in the in- 
terest of the wife. The wife would nat- 
urally submit any business proposition 
to the husband and ask his advice in 
connection with it. We therefore take 
the proposition directly to the husband, 
Cur proposition is to protect the woman 
from the loss of the income in which 
she is now participating—an income 
that may be lost through death. 

“Our women never call upon a man 
unless they are personally introduced, 
and before closing the interview they 
give every man an opportunity to in- 
troduce them to some one else. The 
itroduction is not only a ‘friendly act’ 
to the agent, but possibly a greater 
‘friendly act’ to some women of their 


acquaintance or the children of their. 


friend. 


“One of our young ladies wrote $31,- 


(60 during the first two weeks of Apr 
on people whose names are shown on 
her diagram, all of whom were people 
she had not known when she entered 
the life insurance business two months 
before, and all of the business was 
written on either the first or second 
interview.” 
Real Service to Humanity 

One of the successful new women 
agents, Miss Sara Lewinson, tells why 
she likes beeing an insurance woman: 

“Among my friends and the people 
01 whom I have called during my brief 
experience as a life insurance agent, a 
woman in the business is a novelty. 
I have invariably been received courte- 
ously, even by men who ‘never see an 
agent.’ One kindly old gentleman con- 
fided to me that he never could under- 
stand a life insurance policy, and he 
thought it very remarkable that any 
woman should be clever enough to be 
able to sell one. 

“I am frequently asked why I chose 
this particular business. My real reason 
for deciding to devote myself to it 
weuld not sound very convincing to the 
general public, and so I try to satisfy 
the curious by saying that I consider 
lt a ‘real service to humanity.’ As a 
matter of fact, I liked the atmosphere 
of an insurance office, and the kindly 
hand of help extended by all.” 





MASS. MUTUAL MEETING 

On August 18 and 19 the Massachu- 
setts Mutual Life will be at home to 
‘6 fleld representatives. Agents of the 
Company from all parts of the country 
Will attend. The Massachusetts Mu- 
tial, by the way, is sixty-five years old. 


Address Canadian Underwriters 
in July 


The Life Underwriters’ Association 
of Canada will hold its tenth annual 
convention at Hamilton, July 19, 20, 21. 

The program committee have been 
able to secure a number of excellent 
speakers who are to talk on a wide va- 
riety of subjects. On the program are 
scheduled several men from this side 
of the border. E. A. Woods will ad- 
dress the body on “Salesmanship”; W. 
J. Graham, New York, on the “Uses of 
Insurance in Business”; J. V. Barry will 
address the banquet, and Warner M. 
Horner, Minneapolis, “Advantages of 
Institutional Advertising.” The other 
speakers are: Mrs. G. R. Baker, man- 
ager of the women’s department, North 
American Life, “The Woman in the 
Life Assurance Field”; J. F. Weston, 
Imperial Life, “Patriotism of Life As- 
surance”; J. B. McKechnie, Manufac- 
turers Life, “By-Products of Life Assur- 
ance”; M. P. Langstaff, Dominion Life, 
“Facts, Figures, and Fallacies of Life 
Assurance Canvassing”; S. C. Tweed, 
Northern Life, “Training of New 
Agents”; J. A. Tory, Toronto, “Keeping 
Business on The Books”; J. C. Stred- 
der, Halifax, “Minimizing the Loan 
Evil”; R. A. McGregor, Owen Sound, 
“Renewals and Pensions”; J. G. Taylor, 
Toronto, “The Passing of the Old Head 
Office Viewpoint”; E. R. Machum, St. 
John, “Cutting Rates,’ and J. A. Wil- 
son, Brandon, “The Qualifications of a 
Successful Agent.” There will also be 
a debate on the question of the rate 
bcok having too many plans. 

The best 5 minute impromptu talk on 
the “Most Novel Suggestion for Selling 
Life Insurance” will win a $25 prize. 
The John R. Reid cup will again be of- 
fered for the association having the 
greatest percentage of increase in mem- 
bership, and there will be a prize essay 
contest on “The Present Day Problems 
of the Life Insurance Man.” 





Rate at Which Mutual Benefit Is Going 
- Will Give Company That Figure 
for 1916 
‘ New paid for business of the Mutual 
Benefit is still being produced at a rate 
which if maintained on the basis of the 
first four months, will give the Com- 
pany $100,000,000 net for the year 1916. 


Comparative Record— April 
Number Amount 





Applications received ....... 36555 $11,940,335 
Increase over April, 1915....... 427 2,142,932 
New policies issued on original 
MINOR oes ocesceecsndecees 3,796 10,276,095 
Net increase over April, 1915... 349 1,178,032 
Lives Amount 
Insurance reported paid for.... 3,099 8,772,959 
Increase over April, an 495 1,436,383 
* * * 


Comparative Record—Four Months 

Number Amount 
.» «14,389 $46,831,133 
10,5774276 


Applications received 


errr 15,299 40,648,724 
Net increase over four months, 

OER 6.006cebsssesetecccsncccsesees 2,560 8,195,785 

Lives Amount 

Insurance reported paid for....11,505 33,975,278 


Increase over four months, 1915 2,002 6,819,119 





Talk by Travelers’ Special of Interest 
to Writers of Business 
Insurance 


W. B. Tomlinson, special agent of 
the Travelers, recently delivered a talk 
oi disability insurance and how to sell 
it. While Mr. Tomlinson had in mind 
accident insurance, at the same time 
his argument contains good ideas for 
persons soliciting business or corpora- 
tion insurance. Mr. Tomlinson said: 
absolutely everything 
that you possess in the way of goods 
or property has been acquired by the 
application of your business ability or 
the ability of another. 

Ability to Apply Earning Power 

Everything you hope to acquire in 
the future in the way of goods or prop- 
erty is based upon your ability to apply 
ycur earning power, and the only 
thought that is worrying you is the 
probability of your possibly losing your 
present power to serve. 


Gentlemen, 


Your power to serve, when applied, 
gets you a return, a recompense, a re- 
ward, and with this money received as 
a return or reward for services per- 
formed you can get the necessities and 
comforts of life, and all your plans for 
the future are based on a continuous 
service. 

If by reason of an accident or ill- 
ness, causing temporary loss of time, 
you lose what you would have made 
had you been able to apply your serv- 
ing power. Every man’s time has a 
micney value, and the values are deter- 
mined by the service each is able to 
rer der. 

If a man has $100,000 invested or out 
on mortgage at 5 per cent. he receives 
$5,000 per annum as the earnings of 
the $100,000 so invested. If another 
man is receiving in the way of salary 
$5,000 a year, | know that man is re- 
ceiving at the rate of 5 per cent. the 
interest on serving power or business 
ability capitalized at $100,000. 

Whoever possess goods or property 
realize the wisdom of placing at least 
85> per cent. or 90 per cent. coverage 
against loss by fire. 

Goods or property, where acquired, 
are being acquired by the application 
of business ability; if destroyed, they 
can be replaced by the application of 
the same earning power. Then I ask 
if it is wise to insure that which has 
been made possible by the application 
of serving power and could be replaced 
by the same earning power’ Is it not 
absolutely imperative that we place at 
least 75 per cent. on the power which 
makes goods or property possible? 

Losing Service Power 
If you do not sell sufficient coverage 








Business 


the Company’s history. 


utmost. 








Busily Booming 


Our representatives, always busy, were never so busy as now. The first 
quarter in 1916 surpassed in issues and deliveries any three months in 
Our representatives have the working tools, they 
have a Company of unexcelled prestige, and there is a fraternity of feeling 
between Home Office and Field that inspires men and women to do their 
Occasionally we have a general agency opening. 


JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 
Life Insurance Company 


Incorporated 1851 














First Mutual 


Chartered in America, 1835 


New England 
Mutual Life 


Insurance Co. 


BOSTON, MASSACHUSETTS 


ALFRED D. FOSTER, President 
D. F. APPEL, Vice-President 





FINANCIAL STATEMENT 


Assets, Jan. I, 
ae $74,274,980.68 

Liabilities ........ 69,154,791.00 

POE aicinéuwsds $5,120,189.68 


The New England Mutual’s recognized 
position in the front rank of American 
companies is the result of seventy-two 
years of honorable, capable and equitable 
dealing. If you are a “front rank” man 

you want to be identified with such an 
institution, 


EDWARD W. ALLEN, Manager 
217 Broadway, New York 


LATHROP E. BALDWIN, Manager 
141 Broadway, New York 











and the man loses his serving power— 
which loss may, as it frequently does, 
grow out of the negligence of another— 
it will be necessary for the man to re- 
acjust his whole methods of living, and 
the changed conditions brought about 
by the tremendous shrinkage in his 
earning power make necessary a con- 
dition of home life quite out of keep- 
ing with what he had heretofore en- 
joyed. This renders him unable to 
mature plans for the future as laid out 
by him during the period of his 100 per 
cent. efficiency, which would have been 
matured had he retained his power to 
serve, consequently he who had as- 
sumed the burdens of others to-day 
finds himself a charge on his family, 
friends or the State. 

With this understanding of service 
protection, let ug take up the work of 
selling this form, the most necessary 
of all forms of insurance. 

Jt is absolutely necessary that a 
salesman should have a proper mental 
attitude toward his work. If he does 
not have this attitude, and does not 
fuliy realize the responsibilities which 
rest upon him, he will not make the 
success in selling which he otherwise 
wculd. 

I would like every individual here 
who is devoting his time and energy 
to selling this form of insurance to feel 
that the business success of other 
men’s lives depends entirely upon their 
muturing plans. 

If by reason of inability to- serve 
these plans cannot be matured, the 
agent has made it possible for them to 
accomplish that which could have been 
dune had they been spared to serve up 
to 100 per cent. of their efficiency. 

He who is going to get the greatest 
return as a reward for his faithful 
work is the agent who brings to the 
aitention of prospective insurers @ cov- 
eruge in keeping with what such men 
should consider. 

To sell successfully insurance, a man 
n'ust first sell himself. The need must 
be a consuming fire, a controlling 
power, an impelling force. 


When so possessed the seller be- 


comes a dynamic force, getting the at- 
tention of the prospect, arousing his 
interest in, creating a desire to pos- 
sess, and then logically supplying the 
demand created. 
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Live Hints For Business Getters 


Practical Suggestions to Help the Man With the Rate Book Increase His 
Income and General Efficiency 
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NN a nail Gre: si emis) mabe: m6 Naan 4 
I on ekiieivin ee baweeun mas 1 
| er re er or 2 
gy eee eee 1 
RIE 5h Gee nw 086 Sine ere abe 3 
RNIN, i fae ion cris rw: bm) sine rw aR 3 
Voetermary tnepector .......i..... E 
Veterinary surgeon ........... 1 
OID co, a ie.cin nee oer eee ane 1 
Ji | Eee aera eee oar arer 2 
i eae eee 1 
ECONO oie Ce dccasmsuincec sree 1 

BR Sone a ia ot eR a ee ee 1,824 

Women 

I: oii ct nareekaan nk Cease eens 1 
NE iisicuse 6 aherwarn sane eas 1 
RNID axBtc and Viewers able aen nee ere 1 
ND Geis, ate nate Secs ides aoe) eee 1 
DOMORIC SOPVANIG .........08cc0ces 9 
re re ae 1 
Hicusewives and housekeepers..... 96 
a er een rr 3 
er ere ere panne 16 
CTC EE Te 4 
rr Ere 3 
I Sa bailiialoes nic ke poh ts seca bate boii 2 
SUMOFIMTOMGOCIES .nn nce cscccccccere 2 
I io asco n are vs Os bos aw areca 13 
Telephone operators ............. 1 





Live OPPORTUNITIES are OPEN 
for AGENTS who CAN DELIVER 


Men capable not only of writing 
applications but of collecting the 
premiums, are always welcome to 
our forces and can be advanta- 
geously placed. 


Union Mutual Life Insurance Co. 


PORTLAND, MAINE 
ARTHUR L. BATES, President 


Address: ALBERT E. AWDE 
Superintendent of Agencies 


7 W. Madison St., Chicago, Ill. 








The ‘Home Life” 


The fifty-sixth annual state- 
ment of the Home Life 
Insurance Company, of which 
George E. Ide is President, pre- 
sents a record of substantial 
benefits to its policy-holders 
during the year and a solid 
growth in financial strength. 

Assets increased to 
$32,029,439.71 after paying to 
policy-holders $3,447,381 in- 
cluding dividends of 


$602,721 


The insurance in force was 
increased by $4,766,740 and 


is now 


$125,660,173 


For Agency apply to 


GEORGE W. MURRAY, 


Supt. of Agts. 
256 Broadway, New York, N. Y. 














Build YourOwn Business 


under our direct general agency contract 


Our Policies provide for: 
Double Indemnity, 
Disability Benefits, 
Reducing Premiums 

See the new low Rates 

JOHN F. ROCHE, Vice-Pres't 


THE MANHATTAN LIFE 


INSURANCE COMPANY 


66 BROADWAY NEW YORK 
Organized 1850 








The 


Perfect Protection Policy 


OF THE 
RELIANCE LIFE 


gives you something absolutely new 
and different to talk to your pros- 
pects. Gives you a chance to earn 
more money than you are now 
making. 

Our Life Insurance Contracts con- 
tain the most up to date clauses 
known to the Insurance World. 
The Accident and Health gives full 
protection for at least a third less 
cost than regular casualty com- 
panies. Our agency contracts are 
as liberal as can be made. 


WRITE AND WE WILL_ TELL 
YOU MORE ABOUT OURSELVES 


Reliance Life Insurance Company 
of Pittsburgh 


FARMERS BANK BUILDING 
PITTSBURGH, PENNSYLVANIA 


2 








WHAT IS OPPORTUNITY? 


As a rule something you create 
yourself, but working conditions 
helpa great deal. That is where we 
can help—if you can deliver. One 
or two openings of importance now 
—but only for the right men. You 
may be the man. It’s your move. 


Pittsburgh Life and 
Trust Co. 


Home Office, Pittsburgh, Pa. 


Ww. C. BALDWIN, President 
HOWARD S. SUTPHEN, Director of Agencies 


—— 








W.D. Wyman, President 





Ambitious, Productive and Trustworthy Life Agents may be 
benefitted by corresponding with the 
Berkshire Life Insurance Company 


of Pittsfield, Mass. 
Inc. 1851 


New policies with modern provisions 
W. & Weld, Supt. of Agencies 


Attractive literature 








os 








\\ 











May 19, 1916. 





THE EASTERN 


UNDERWRITER 








| A REVERY OVER MY POLICIES 


The greatest satisfaction comes to 
me from my policies” from the mere 
pandling and owning them; from the 
knowledge that they are here, passively 
at work “nrotecting’—but ready to dis- 
charge their duty when the hour ar- 
rives! ! 

What a satisfaction such possessions 
are! What good old friends—safe and 
straight and true. 

They give me—not my estate, but 
me, living and striving to pay the pre- 
miums—they give me relief from 
yorry, and comfort and sleep at night. 

| take great satisfaction, further, in 
the thought that when my limited pay- 
ment policies are paid up, | can and 
surely will continue them. There is no 
question about that point—-barring acci- 
dents to me. And I assure you, noth- 
ing that I can see on the horizon now 
yould make me part with one of them! 

What a silly mistake it is, anyway, to 
consider policies from the point of view 
of saying good-bye to them. Take my 
advice, and get above this sordid plane. 
Don't look on your policies with refer- 
ence only to the terms on which you 
can get rid of them. Rather convince 
yourself of the sacredness and perma- 
nence of the insurance you’ have 
hought. And having done this, you will 
naturally utilize every source of rev- 
enue to keep your policies in force to 
the end! 

As time runs on, I hope you will 
think as kindly of your policies as I do 
of mine. The retrospect is agreeable. 
The long years of paying premiums, 
with the occasional trifling sacrifice, 
are all merged and lost in the durable 
satisfaction of to-day, with its blessed 
guaranty for—to-morrow! 

It may seem weak to say it, but I 
have a true affection for these printed 
and signed papers—notwithstanding the 
fact that continued ownership of them 
isa costly item in my yearly budget. 

Nevertheless, it is money that I pay 
cheerfully, with a degree of quiet joy; 
for | am persuaded of the good they 
have done and of the good they will do 
lomeand mine!——“‘New England Pilot.” 

* * aa 








Rich men are often hard 

Savings Bank up for cash. The big- 
Accounts for ger a man’s income the 

Rich Men more he spends. More- 

over, he is constantly 
tempted when good investments are 
offered to subscribe for more than he 
can pay for conveniently. The conse- 
quence is that such men often find it 
very inconvenient to pay a large annual 
premium when it falls due. The result 
is that such men often refuse to insure, 
or if insured, surrender their policies, 
says “Agency Items.” 

Advise every such prospect or policy- 
holder to open a special account in a 
trust company or bank that will allow 
terest on his deposits. If he will 
then deposit one-twelfth of his premi- 
tm in this account every month, all he 
vill have to do when his premium falls 
due will be to draw his check for the 
amount. 

After you have persuaded a_ policy- 
holder to establish a system of this 
kind, you can get him to take addition- 
a insurance. His point of view will be 
‘ery different from the policyholder 
who frets and fumes over the difficulty 
if paying his premium, who would not 
be inclined to increase the burden and 
rtensify this annoyance. 

The man who has found it easy to 
= _ charge on an existing policy 

| be easily induced to take addition- 
‘l insurance. 


PRU’S NEWARK RECORD 
remnetin by The Prudential an- 
at Nee 293,000 policies on the lives 
sala ewark residents; over $1,000,000 
IMs ~ claims and dividends during 
oer 4.9 Newark residents; employed 
vith « 00 persons in Newark last year, 
Noms 7 roll of over $3,850,000; paid 
Tear fe postoffice over $116,000 last 
, or stamps used on outgoing mail.” 








POLICY AIDS ESTATE 


If the late J. B. Malcolm, a canner of 
Marion, N. Y., had carried a little more 
insurance, his business would be clear 
oi debt. In discussing his affairs the 
Rachester “Herald” says: 


George Reeves of Marion was 
appointed trustee in bankruptcy of 
the J. B. Malcolm & Company es- 
state of Marion by Referee in Bank- 
ruptey Charles A. Hawley of Sen- 
eca Falls. Three appraisers were 
also appointed to make an appraisal 
of the property. J. B. Malcolm 
died in Marion several months ago 
and at the time of his death was 
president of the J. B. Malcolm Can- 
ning Company. 

He carried a life insurance of 
$80,000, which was put up as collat- 
eral for the payment of the obliga- 
tions of the Company. When the 
policies were paid many obligations 
of the Company were met, but 
there are still claims unpaid which 
will reach into the thousands. The 
plant in Marion was bonded for 
$60,000, which is a first lien. 


THE SHORT-SIGHTED GIRAFFE 

A giraffe stood on the edge of a pool 
kioking toward the horizon with out- 
stretched neck and strained gaze. 

A boa-constrictor passing by stopped 
to observe his strange behavior. 

“What are you looking for?” inquired 
the boa. 

“IT am looking for a water-nole,” re- 
plied the giraffe, “and I think that I 
see one yonder by that clump of palms.” 

“But, my friend,” said the boa, “you 
surely wouldn’t go five miles to a water- 
hole when there is one right under 
your chin!” 

Moral: Don’t waste time seeking dis- 
tant prospects while there is one at 
your elbow, says “Pan-American Life.” 


“Unless an agent can get 

Tips and continue to get a con- 
From stant stream of new pros- 
Bishop pects, he cannot remain in 
in the business, but it is not 

such a hard thing to do as some of us 
make it,’ says L. Brackett Bishop, 
Massachusetts Mutual Life at Chicago. 
“For myself, I have always been con- 
siderable of an advocate of the endless 
cain way of getting prospects, supple- 
mented by a little straight canvassing 
wken the names become scarce. In or- 
der to get prospects, a man should be- 
long to clubs, Y. M. C. A.’s, organiza- 
tions of all kinds, not making himself 
obnoxious in them, but tactfully secur- 
ing; acquaintances whom he will after- 
wards in due time insure. When intro- 
duced to men on the street, their names 
should be taken and put on cards. 
These men should be called upon with- 
in thirty days, and solicited for insur- 
ance. When men come in to pay their 
premiums, they become prospects for 
new insurance, The cashiers should be, 
and usually are, instructed to tactfully 
ascertain from those paying premiums 
if they are in the market for more in- 
surance. In the Chicago office right 
next to the cashier’s desk we have the 
literature of the Company on a table, 
many different varieties, so that peo- 
ple paying their premiums can natu- 
rally walk to the table and select some 
ef the literature. This is a_ prolific 
source of prospects. Old policyholders, 
as we all know, are one of the very 
best sources of new business, and an 
agent must learn quickly to change 
prospects into ‘old policyholders,’ so 
that he may get new business from 
them again. Change of rate cards, term 
policies changed over, the information 
ostained from old cards about pros- 
pects, all are good. If one remains 
long in the business, and is wide awake 
and makes the obtaining of prospects a 
business, he will, after a while, arrive 
at the time when he will not have to do 
so much hunting prospects as the pros- 
pects will hunt him.” 








THE 


METROPOLITAN LIFE 
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Metropolitan Life Insurance Company 
Home Office Building 


Insurance Company 


(Incorporated by the State of New York) 


Of the People 
The Company By the People 


For the People 


The Daily Average of the Company's 
Business during 1915 was: 


639 per day in Number of Claims Paid. 
9,175 per day in Number of Policies 
Issued and Revived. 


$1,056,438 per day in New Insurance 
Issued, Increased and Revived. 


$326,616.59 per day in Payments to 
Policyholders and Addition to Re- 
serve. 


$146,602.49 per day in 
Assets 


Increase of 


JOHN R. HEGEMAN, President 








ORGANIZED 1871 


Life Insurance Company of Virginia 
RICHMOND, VIRGINIA 
OLDEST - LARGEST - STRONGKES!1 


Southern Life 


Insurance 


Company 


Issues the most liberal forms of Policies from $1,000.00 to $50,000.00 
CONDITION ON DECEMBER 31, 1915; 





ABSEES nrccccccccccccccccccccvocsccesscescescccoccccosveocce $ 12,629,857.65 

Liabilities 600000000 ve ec0errecoeenecdececes 10,818,731.99 

Ce Ie - RON veceneresenese i053 s0sseteoretecesnnens 1,811,125.66 
Peepers GD Pati B sn ccesconcisprcnsstpeccscenes os cccresaeceveseneseses 104,822,701.00 
Payments to Policyholders since Organization...............e000. 16,811,250.99 
Is Paying its Policyholders Over...........6.....-ccceseeceeeeeseees $ 1,350,000.00 annually 


GOOD TERRITORY FOR LIVE AGENTS 








DETERMINATION and ENERCY 


never before encountered such OPPORTUNITIES for 


LIVE ACENTS 


as are offered by the Policy Contracts 


WILLIAM N. COMPTON 


General Agent 
Metropolitan District 


St. Paul Bldg., 220 Broadway 
NEW YORK, N. Y. 


OF THE 





E INSURANCE COM 


OF BOSTON MASSACHUSETTS 














Representing 


The Mutual Life Insurance Company 
of New York 


You will make money. 


The great strength, big dividends and incom- 


parable benefits of the ‘‘oldest company in America 


9” 


mean certain success for you. 


For Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2d Vice-President 


34 NASSAU STREET, NEW YORK, N.Y. 
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This newspaper is owned and is pub- 
lished every Friday by The Eastern 
Underwriter Company, a New York cor- 
poration, office and place of business 
105 William Street, New York City. 

Axman, President; B. F. 
Vice-President; W. L. Hadley, 
The address of the officers 


Clarence 
Hadley, 
Secretary. 


is the office of this newspaper. Tele- 
phone 2497 John. 
Subscription Price $3.00 a year. Single 


copies, 15 cents. 

Entered as second-class matter Jan- 
uary, 4, 1907, at the Post Office at New 
York, N. Y.; under the act of Congress 
of March 3, 1879. 


UNION CENTRAL’S CRITICS 
The Union Central Life has been sav- 
editorially and in car- 
insurance 


agely attacked 
toons by a ; 
papers, which do not like the recent 
stock increase action of the Company. 
The the illus 
trated by a phrase taken from one of 
“The full measure of 


small group of 


character of attacks is 
these editorials: 
their greed and cupidity (the trustees) 
The insuring public can- 
fibre 


is revealed. 
not fail to 
of which these trustees are composed. 
Their souls stand naked to all who will 
look, They them- 
selves; they have broken their necks.” 


understand the moral 


have overreached 


The current criticism has a familiar 


Some years ago the Union Cen- 


ring. 

tral Life Insurance Company declared 
a stock dividend from the profits de 
rived from non-participating policies. 


Publicity, at that time, was given to the 
transaction and a committee of insur 
ance superintendents of several states 
was appointed to look into the transac- 
tion, employing an actuary to check 
over the profit thus derived, and the 
Company's method of ascertaining it. 

The question of the legality of the 
transaction was settled by the Supreme 
Court, and all profits from non-partici- 
pating business declared the property of 
the stockholders. 

The Eastern Underwriter stated ed1- 
torially at that time: 

Believing that the differences are 
irreconcilable, President Clark 
deems it imperative that the ques- 
tions at issue be fairly submitted 
to a court and decided impartially. 

The Union Central, which is a 
stock corporation, declared a stock 
which it 

stockhold- 


of surplus 
claims the 
President Clark points out that 
over $14,000,000 have been paid or 
assigned in dividends to policyhold- 
in addition thereto a sur- 


dividend out 
belonged to 


ers. 


ers, and 


plus of nearly: $2,500,000 stood on 
the books of the Company when 
the dividend was paid. Following 


an accounting, this surplus was ap- 
portioned as follows: Non-partici- 
pating branch, $779,788; participat- 
ing branch, $1,642,396. Out of the 
former dividend of 
$400,000 

If the 
as outlined 


item a_ stock 
was declared. 
conditions existing were 
above there can be no 
action the 
it is a right enjoyed 
by stock corporations. 


President Clark said at that time that 


objection to taken by 


Company, as 


THE EASTERN 
the report of an examination by Actu- 
ary S. H. Wolfe on behalf of the com- 


comprising the committee, 
contained “numerous and grave. er- 
Continuing, The Eastern Under- 


missioners 


rors.” 
said: 

As a stock corporation the right 
of the Union Central directors to 
declare a stock dividend cannot be 
doubted, assuming, of course, there 


writer 


be no specific statutes to the con- 
trary. Acting upon this right, after 
painstaking research on the part of 
its actuarial staff, the management 
from 
surplus a substantial stock dividend. 
lf, under conditions claimed to ex- 
ist according to the report of Actu- 
ary Wolfe, this action was improp- 
erly taken, then restitution should 


of the Company apportioned 


and no doubt will be enforced by 
the courts. On the other hand, if 
the position taken by the Com- 


pany’s actuaries is sustained the 
right of the shareholders to retain 
the dividends will be confirmed. 

The question at issue is of vital 
importance, and in view of the radi- 
of opinion honestly 
between the Company’s 
and the insurance 

commissioners, final decision in the 

matter should be left to the courts. 

Pending such decision, opinion in 

the matter ought to be suspended. 

(This case was later decided by the 

courts in the Company’s favor.) 

Profits non-participating busi- 
ness continue to accumulate and could 
withdrawn, in cash, by the 
doing this, 
and we believe for the protection of the 
policyholders rather than from any 
self-interest, the administration of the 
Union Central recently increased the 
stock, preventing thereby the 
possibility of withdrawing this sum of 
money from the Company’s surplus. 

It seems to us folly to infer that the 
fur- 


cal difference 
existing 


management 


from 
have been 


stockholders. Instead of 


capital 


administration in so 
thering their their 
ability to invest funds safely and at 
more than 6 per cent. has been proven 
in the past, and if the Union Central 
administration can do this with upwards 
of $100,000,000, it is safe to assume that 
it could invest the amount of cash that 
been withdrawn in a like 


doing were 


own interests, as 


would have 
manner, 

The worst that can possibly occur to 
the participating policyholders of the 
Union Central would be a charge not to 
exceed one-twentieth of 1 per cent. of 
the assets of the Company, or approxi- 
mately $50,000 a year at the present 
time, The Company has been paying in 
the past 10 per cent. on a capitalization 
of $500,000, equaling the same amount. 
The change in the by-laws provides, fur- 
ther, that when a complete liquidation 
of the non-participating business occurs 
that the total amount chargeable to 
profits on participating business shall 
not exceed 6 per cent. on the capital 
stock. 

This particular point seems to be 
given much prominence in the articles 
referred to, but the writers fail to state 
that the average interest rate of the 
Union Central from 1896 to 1915, as 
given by official tables, amounts to 6.44 
per cent. Assuming that the net inter- 
est earned by the Union Central at- the 
time of this liquidation should be but 











The Human Side of Insurance 














CARL L. ODELL PAUL EVERINGHAM 


Paul Everingham and Carl L. Odell 
are the champion business getters in 
the accident and health end of the Trav- 
elers. They have no less than three 
thousand nine hundred and_  ninety- 
eight other agents who are striving to 
equal their record. 

Messrs. Everingham and Odell visit- 
ed the home office of the Travelers in 
Hartford this week, their trip being 
part of a prize which they won last fall 
ia a handicap contest conducted by the 
‘Travelers to see who could write the 
greatest amount of accident and health 


insurance single-handed between Sep- 
tember 24 and December 24. Evering- 


ham won by a large margin. He also 
proved to have sold the greatest amount 
of insurance for the year 1915, and up 
to May 1 of the present year he was 
leading the four thousand agents by a 
wide margin. Odell is his partner at 
175 West Jackson Boulevard, Chicago. 
Hle finished sixth in the handicap con- 
test, but has got up such speed since 
then that he is now in second place. 

Before going into the insurance busi- 
ness Mr. Everingham was in advertis- 
ing and he says that he simply applies 
the principles of advertising to insur- 
arce. He sends out a short, crisp cir- 
cular letter calling attention to certain 
features of an interesting disability 
poiicy and also stating that he is not 
sending the letter broadcast, but only 
to a carefully selected list. He sends 
a return post card with a one cent 
stemp on it. The post card is printed 
in good taste and somehow gives the 
recipient the feeling that he will like 
the man with whom he is thereby mak- 
ing an appointment. 

Everingham walked into his bank in 
Chicago the other day and announced 
that he had come to demand insurance 
for his account. His remark caused 
some mystification until he explained 
that he had no assurance that the bank 
could not be broken into or that the 
cashier and tellers would not be held 
up at the point of a pistol as Jake Stahl 
and his fellow officers in the Washing- 
ton Park National Bank in Chicago 
were last winter, and he consequenily 
wanted the bank to take out a burglary 


5% per cent. the cost chargeable to 
participating policyholders would be 
$12,500, which should be at that time 
approximately one one-hundredth of 1 
per cent. of the assets. So far as can 
be seen there is no tendency to lower 
interest rates at present. 


The administration of the Union Cen- 
tral has furnished policyholders of that 
Company with insurance at a low net 
cost, and stands to-day as one of our 
good companies, and the articles re- 


ferred to in our opinion are not justi- 
fied and will not be endorsed by the 
administration of the reputable compa- 
nies or by reputable insurance men gen- 
erally. 





and hold-up policy in the Travelers 

He walked out with a $590 premium i 

kis pocket. . 
+ + oa 


Henry W. Buttolph, for nine years a 
consulting actuary, and who has built 
up a splendid reputation in hig profes. 
sicn, has been appointed actuary of the 
American Central, succeeding Virgil 
M. Kime, who has been made actuary 
in the casualty department of 4), 


ah the 
lravelers. 


SOCIETY ELECTS OFFICERS 


James Marshall Becomes President— 
Secretary Hardy Reports for Year 
: —Gain in Membership 


The annual meeting of the Insurance 
Society of New York was held in the 
library on Tuesday. The officers elect. 
ed were James Marshall, of Willard § 
Brown & Co., president; John A. Kck- 
ert, of John A. Eckert & Co., vice 
president; Charles H. Holland, of the 
Royal Indemnity, vice-president; J, L 
Parsons, of the North River, vice-presi- 
dent; Ira H. Woolson, of the N. F. p 
A., vice-president; E. R. Hardy, of the 
New York Fire Insurance Exchange, 
secretary-treasurer. The executive 
committee elected was as follows; P 
M. Brink, Lyman Candee, S. J. Corsa, 
and C. W. Sparks. 

Mr. Hardy in his report as secretary 
stated that the membership of the go- 
ciety was now 1,120. Of these 942 were 
resident. He stated that during the 
year the society had secured 198 new 
members, it had lost 10 through deaths 
and 52 had resigned. The report fur- 
ther showed that 2,300 people had at- 
tended the lectures and dinners of the 
society and that there had been seven 
issues of the “News Letter.” He also 
reported that 240 persons had borrowed 
over one thousand volumes from the 
library and the number of volumes now 
listed was 9,130. He stated that much 
of the success of -the year was due to 
the work of the librarian. 

Former President Charles J. Holman 
was given a rising vote of appreciation 
by those present for the work he had 
done for the society during his two 
years as president. 


NICHOLS TALKS TO BAREBONES 


Annual Dinner of Alumni Association 
Held at Drug and Chemical Club 
on Tuesday 


At the annual meeting of the Bare 
bones Alumni Association on Tuesday, 
Waldemar J. Nichols, head of the claim 
department of the North British & 
Mercantile, talked on the operation of 
the claim department of a fire insurance 
company. He covered the payment ol 
a claim from the filing of the original 
loss papers to the rendering of the 
check. 





FINAL LECTURES OF SOCIETY 

The Insurance Society of New York 
plans to culminate the season's lec 
tures with the address of Leo Levy 0 
“Use and Occupancy; Profits and Com 
missions; Rents and Leasehold Insur- 
arce,” and L. A. Moore, general at 
juster of the New York Underwriters 
Agency, will make an address whic! 
will take the form of a supplementar! 
talk to Mr. Levy’s paper. These tw0 
addresses had been postponed and the 
date on which they will be delivered 
has not yet been determined. 


9 

Atlantic City had a fire on May 
which destroyed two small hotels “ 

some other frame buildings located ™ 
the heart of the old Bowery district. 
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BUY STOCK TO PROVE CASE 


CLEVER PLAY BY COMPANIES 


Confront Trustee of Receiver, Suing 
Companies, With Garments Bought 
Years Before Fire 


A verdict for the Fireman’s of New 
ark and for the New Jersey Fire has 
been brought by a jury in the Supreme 
Court, Justice Philbin presiding, in the 
case of trustee for Samuel Bros., for- 
mer merchants of Troy and Albany, 
against the companies. 

Samuel Bros. conducted stores where 
women’s wearing apparel was sold. An 
Albany store was opened in Juune, 1913; 
a Troy store in November, same year. 
The brothers had had no previous .ex- 
perience in this line, the companies say. 

Candles in a Store 

In June, 1914, there was a fire; in 
fact, three of them having no connec- 
tion with each other, in one of their 
stores. Investigation disclosed three 
candles fastened with pins, in a closet 
where some cloaks were hung. Two of 
the Samuel brothers, arrested, were 
tried in the police court, but dismissed 
after claiming that they had purchased 
the candles because the electric light- 
ing system in their store was out of 
commission. 

Later, a petition in bankruptcy was 
filed and a trustee decided to collect the 
insurance, and instituted proceedings 
against the companies. The brothers, 
in the meantime, disappeared. 

Goods Tell Their Own Story 

Enter now S. J. Rosenblum, of 80 
Maiden Lane, New York City, counsel 
for the companies. Discovering that 
the goods of the company were in stor- 
age he bought them under another 
name and kept them hidden until the 
case came up for trial. Then, after the 
merchants’ experts had told all about 
the wonderful garments that had been 
in the stock the company’s experts 
showed that many of the garments were 
old-style, purchased as far back as 1909, 
whereas the store had not been opened 
until 1913, which seemed to indicate 
that Samuel Bros. were poor mer- 
chants or else they had some other ob- 
ject when they bought the garments 
than to sell them. 

Verdict for the defendant. 


ECHO OF IRISH UPRISING 
A special in the Rochester “Union” 
from Dansville, N. Y., reads as follows: 
Because the British Government 
shot the leaders in the late upris- 
ing in Ireland, James M. Brogan, a 


young insurance man of Dansville, 
has severed his connection witn 
several English companies he rep- 
resented, rewriting the policies in 
American companies. 

























NORTH 
BRANCH 
FIRE INS. CO. 


Sunbury, Pa. 
Inc, 1911 









MS Sdscewn $515,049.38 
Reserve ...... 138,148.22 
Capital ...... 275,000.00 
Surplus ...... 78,171.37 


OPERATING ON A CONSERVATIVE BASIS IN A LIMITED 
TERRITORY UNDER AN EXPERIENCED MANAGEMENT 


TO MEET IN BINGHAMTON 





Superintendent Phillips Will Bé Chief 
Speaker at New York Agents’ 
Meeting 


Syracuse, N. Y., May 16.—The execu- 
tive committee of the New York State 
Association of Local Fire Insurance 
Agents, and the board of directors of 
the New York State Association of 
Casualty and Surety Agents, held a 
joint session here to-day and consid- 
ered plans for the fire insurance or- 
sanization to take over the membership 
of the casualty association. 

The question of the merger will be 
submitted to the members of both as- 
sociations, the enlargement of the asso- 
ciation of local fire insurance agents 
to include the casualty and surety men 
involving an amendment to the associa- 
tion’s constitution. 

At a meeting of the executive com 
mittee of the fire insurance agents it 
was practically agreed that the 1916 
meeting of the association shall be 
held in Binghamton June 22-23. Jesse 
S. Phillips, State Superintendent of 
Insurance, accepted an invitation by 
telephone to make an address at the 
meeting. 





KEEP MONEY AT HOME 


Argument Used Up-State in Organizing 
Automobile Mutual Insurance 
Companies 


The manner in which automobile 
mutual insurance companies are incu 
bated up-State is illustrated by the fol- 
lowing clipping in the Philadelphia 
(N. Y.) “North Advance.” It is all as 
simple as A BC: 

Scott Munio, who is always advancing good 
ideas, offers this one: He says as he was draw 
ing a check for thirty some odd dollars a few 


nights ago, to send out of town for insurance 
for the year on his auto, he thought how many 
Philadelphia fellows were sending checks 


varying in amounts from $20 to $35 for like 
purpose, with more than even chances that 
it was gone for good. If one hundred of the 
auto owners in town would deposit in the local 
bank the same amounts they were sending 
away for insurance, it would total a sum of 
between $2,000 and $3,000. In event any of 
those entering into the agreement got in 
trouble, they could draw on the amount suffi 
cient to make them good But in past years 
of autoing in Philadelphia there has been but 
one case where the money would have been 
drawn on, and that for Jess than one hun 
dred dollars, leaving a good round sum in the 
bank to continue their insurance another year, 
or so long as the fund lastec 

This appeals to us as one of the best sug 
gestions for home benefit yet advanced Of 
course in larger towns and cities the hazard 
would be greater and might not work out to 
a benefit, but in towns the size of Philadelphia, 
where every townsman is known and reckless 
drivers barred from joining, it seems it would 
prove a cheap insurance for auto owners. Sev- 
eral have expressed their willingness to join 
such an undertaking, and another year such a 
scheme may be started, keeping the money 
at home, and furnishing cheap insurance to 
auto owners. 


INSURANCE 
COMPANY 


Pittsburgh, Pa. 


Inc, 1870 








Assets .......- $172,302.60 
Reserve ...... 27,678.96 
Camtel s.004. 100,000.00 
a rr 42,986.21 





Cash Capital 





FIRE AND MARINE __ 
INSURANCE—ALL LINES | 





The Automobile Insurance 
Company of Hartford, Conn. 


MORGAN G. BULKELEY, President 





| Statement January 1, 1916 | 


Assets ° . ° 2,377,857.39 
Liabilities (Except Capital) . . 467,413.45 
Surplus to Policyholders ° . 1,910,443.94 


$1,000,000.00 





AETNA LIFE INSURANCE COMPANY 
THE /ETNA ACCIDENT AND LIABILITY CO. 


AFFILIATED WITH 








TAKES GIRARD BUILDING 


The Pennsylvania Company for Insur- The 
ances on Lives and Granting 
recently took over the 
ings of the Girard, including the build- event will be known as 
* of 7th and 
Chestnut gtreets, Philadelphia, occupied will be 
which 
Other property 


ing at the northeast 


by the Company, 
$200,000, 
on the north side 
185 by 70 feet, 


ESTATE GOES TO 


Most of the estate 


James Nichols, former 
National, was left to his daughter, Mrs 
interesting feature 
$11,500 given 
Nichols’ grandson, 
Smith, which will be 


If, A. Smith. One 


of the will is a legacy of 


to Judge 


he smokes before he 


real estate hold- 


and on the 
7th street, 67 feet north of Chestnut. 


president of the 


TO DINE AND DANCE 


Underwriters’ Club of Philadel 
Annuities, phia will hold a banquet at the Hotel 
Walton of that city on May 22. The 
Annual Ladies’ 
dinner there 


Night Following the 


a dance. 


assessed at 
conveyed is 
Girard avenue, 
east side of 


$50,000 BUFFALO COMPANY 


The Willink Co., of Buffalo, has been 
incorporated with $50,000 capital. It 
will deal in insurance and real estate 
TLe directors are: Thomas A. Sullivan, 
Ctmer I, Miller and Everett P. Turner 


DAUGHTER 


PEOPLE’S NATIONAL 
Mortimer B. Yates, of Atlanta, form 
eriy of Hughes & Yates, has been made 
acting secretary of the People’s Na- 
tional, and Harold Knox has been made 
superintendent of agents. The latter 


lute Judge 


James N. 


to $11,000 if is the son of Secretary Knox, of the 
becomes 21. 


Phoenix, of Hartford. 























Kennel Office 


The William H. Kenzel Co. 
23 Liberty St. New York 


REPRESENTING 


Equitable Fire & Marine 
of Providence, R. I. 


Imperial Assurance Co. 
of New York 


Commerce Ins. Co. Granite State Fire Ins. Co. 
of Albany, N. Y. of Portsmouth, N. H. 


Columbian Nat. Fire Pittsburgh Fire 
Ins. Co. Ins. Co. 
of Detroit, Mich. of Pittsburgh, Pa. 


Franklin Fire Insurance Co. 
of Philadelphia, Pa. 
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BROKERS acrivimies | 











RECOVERY OF PREMIUMS 


" WHEN ASSURED PAYS BROKER 
Company Can Recover From Insured 
in Isolated Cases, But Not in 
Customary Dealings 

A prominent agent in Syracuse, N. 
Y.. asks The Kastern Underwriter 
whether or not a company can recover 
from the insured on any premiums paid 
to a broker—not on fire insurance, but 
on other lines. 

This question was put up to William 
tis Badger, Jr., well-known insurance 
avent for reply, and he said this week: 

Depends Upon Relationship 

“I think the answer to this question 
cepends largely on the nature of the 
refationship which exists in the partic- 
ular instance between the broker and 
the company. 

“If it is an isolated case, where the 
broker has hid no other business with 
the insurance company and no credit 
bas been given h'm by the insurance 
company, the company can recover 
from the insured. Here, the broker is 
werely the agent of the insured. 

“On the other hand, if the usual cir- 
cumstances prevail, the insurance com- 
pany cannot recover from the insured. 
When I say usual circumstances, I re- 
fer to the customary dealings between 
brokerage offices and insurance com- 
punies. 

“The brokerage office in most cases 
has a current account with the insur- 
ance company. Applications are made 
for the policies, policies are delivered 
to the broker and charged against the 
broker in the current account of the 
company. Bills are mailed to the bro- 
ker for the premium, and wherever cir- 
cumstances like these prevail, that a 
broker obtains a credit from the insur- 
ance company, it is impossible for the 
company te recover from the insured. 
Under such circumstances the broker 
becomes the agent of the company for 
the purpose of collecting the premium, 
and payment to the broker is payment 
to the company. 

“The case most nearly in point is 
one which was decided by our higher 
court recently, in which I appeared as 
attorney for the insured. This was the 
cause of C. A. Smith Lumber Co. vs. 
Colonial Assurance Co., a story about 
which was recently published in The 
Eastern Underwriter, a complete copy 
of the decision being published in the 
‘Insurance Law Journal,’ May issue.” 

+ * a 





Liquor Trade Insurance 

The twenty-first annual convention 
ut the National Wholesale Liquor Deal- 
ers’ Association of America, was held 
at Louisville, May 9, 10 and 11, devel- 
oping that the liquor industry of the 
United States carries close to one Dbil- 
lion dollars of insurance 

A Louisville agent canvassed the 
convention attendants, who were from 
piactically every State in the United 
States. The inquiry developed that the 
retail trade alone carries insurance 
estimated at approximately $230,000,- 
006, while the wholesale trade and the 
tuanufacturers carry about $859,000,000 
more, 

o * * 
Elected on His Birthday 

Harvey Le Berteaux, recently elected 
piesident of Johnson & Higgins, was 
ciiosen to that office on his forty-fourth 
birthday. 

He has grown up in the service of 
the corporation, starting in its Phila- 
delphia office, and rapidly winning his 
way from one responsible position to 
arother. Prior to his being called to 
New York Mr. Le Berteaux was in 
charge of Johnson & Higgins’ Pacific 
Coast branch, with headquarters in San 
Francisco. 





. those present had already made ar- silt 
rangements to be in the parade, so no M4 4 ~ ‘ P 
ofticialaction was taken on Mr. kek | First National Fire Insurance Company 
ert’s letter. of the United States  ,.,.nent of Condition Dec 31,194 Washington, D.C, 

Horace E. Wood, of Barto & Wood, , _ ASSETS ‘ _LIABILITIES 
proposed the adoption of a trade mark Real Estate (Equity)............. $ 254,500.00 eee yg Mat ey oo te ' nee 
by the association for the use of its enenae Loans ..0...sseeceeeeee auieeee =6Accrued Charges om Real Estate  sadele 

members on their stationery, etc. He pons new Value). .....ssseee 972,966.29 All other Liabilities.............. 8156.98 
pointed out that such a means of identi- ash in Banks and Office........ 38,387.53 c eto got i aa 275.00 
Gee wae Ce ae er 81,266.65 apita toc artia 
fication would tend to place member- eck call Mccee : eae 22,260.70 
ship in the association at a premium pala oe ae 27,215.03 SUTPIUSseeeeeseeeeenees 404,407.62 
and establish the members as qualified ne CONOR RAUB 6 ois cis ecscicraces 41692.31 Surplus to Policyholders.......... $1, 303,043.32 
insurance brokers. In time, he said, it w: 
would also become recognized by th? PORE caisisiariccaies , $1, 614,627.81 TAA —-skcricverscccsccoecsoscovess » .$1,614,627.81 
assureds and demanded by them of the a J. WYNNE, “Pres. JOHN E. SMITH, Managing Underwriter 

oy a Pe a 3 ew York City Agent Brooklyn Agent 

men with whom they placed their busi- WM. SOHMER, 75 William St. FRANK ECKEL BECKER, 153 Remsen St. 
ness. Mr. Wood was appointed chair- New York City Brooklyn, N. Y. 
man of a committee of three to execute 
and submit such a trademark at the 
next meeting of the association. . HUMBOLDT FIRE INSURANCE CO., Pittsburgh, Pa. 
uAnnouncement was made of the addi | _'TEUTONIA FIRE INSURANCE, CO., Pittsburgh, Pa. 

c , , =] v7] ’ 

the association. Plans were formulated CAPITAL FIRE INSURANCE CO., Concord, N. H. 

to increase the interest of the meetings NEW YORK STATE DEPARTMENT 


rwerLA DEL Pa A 


ACILITIES | LOCAL ano GENERAL AGENTS SERVICE 
ALL LINES 325 WALNUT STREET a PHILADELPHIA, PA. ALL LINES 


PENNSYLVANIA. NEW JERSEY 


























BROOKLYN BROKERS MEET 


To Adopt T vede Mosk for Use by ins C0 dered —— 
Members on Stationery for - — oa AETNA INSURANCE COMPANY 
Identification ‘ 


The regular monthly meeting of the 
Brooklyn Brokers Association was held 
last Thursday at the Imperial Hotel. A 
letter was read from John A. Eckert, 
president of the New York Fire Brokers 
Association, urging the Brooklyn bro- 
kers to participate with the New York 
brokers in the preparednes parade on WM. B. CLARK, President 
Saturday. Individually, the majority of 


Aetna Fire Underwriters Agency 
of Aetna Insurance Co. 





Application For Agencies Invited 


























by the discussion of the current prob- PERCY B. DUTTON, Manager, Rochester, N. Y. 


lems of the business. 








COUNTERMEN ORGANIZE 


WALTER F. ERRICKSON 


Get Together at Suggestion of New 


York Fire Insurance Exchange to Newark and Suburban New Jersey Agency 
Suggest Corrections 38-40 CLINTON STREET — TELEPHONE 8266 MARKET — NEWARK, NEW JERSEY 
sal j SPECIAL FACILITIES FOR OUT-OF-TOWN BUSINESS 


The countermen of New York City 
met officials of the New York Fire In- 
surance Exchange last week and orga- 


nized the Countermen’s Association of 
New York City. Explaining the pur- T by E y 0 R K S H | R cr a cau eee Ltd. 
, 








poses of the organization, James Mar- ges : . 
shall, president of the exchange, said to The “Yorkshire” is the Old hes = = ot deg yd . ed K c . ; ecie 
wv > Ne > . ” P 4 orksiure 1s 1e aes anc ronges oO hes ngiish ire ompanies no rereto 
The Eastern Underwriter on Tuesday: fore represented in the United States 

“It was the opinion of several of th ; U. S. BRANCH 
officers of the exchange that, by enlist- re & Dubois, United States Managers Ernest B. Boyd, Underwriting Manager 
ing the co-operation of the countermen, aery ¥. Wanvig, ~ gy) LANE, cid “oa oan. Agua 
the efficiency of the work of the ex- NEW YORK LIFE INSURANCE & TRUST CO. U.S. TRUSTEE, No. 52 Wall St., N. Y. 
change as well as the underwriting d>- iy; PACE METROPOLITAN, Willard S. Brown & Co., | Managers, New. rn 
yartments of > Cc anies > N. ¥.: PACIFIC COAST, McClure Kelly, Manager, San Francisco, Cal.; CAROLINA- 
‘reased Wee os a bape we VIRGINIA, Harry R. Bush, Manager, Greensboro, N. C.; SOUTHEASTERN, Dargan 
increased. e requested the counter- & Hopkins, Managers, Atlanta, Ga.; LOUISIANA and MISSISSIPPI, Jas. B. Ross, 


men to meet with us and discuss the Manaver, New Orleans, La. 
matter. The idea appealed to them 














and, at our suggestion, they made ar- 
rangements for the appointment of an ; ‘ i 
(xecutive committee, of which A. R. 1853 Sixty-Third Year 1916 The Gamewell Fire Alarm 
Haners, of the London Assurance, was + Telegraph Co. 
named as chairman. It was decided FARMERS . a h 
that the executive committee should be 7 — i ews —— r 
composed of seven members, who Fi | or Municipal and Private Filan 
should be elected every other mont Ire nsurance OVER 1500 PLANTS IN ACTUAL 
and that the chairman should preside SERVICE 
at the monthly meetings. Company GENERAL OFFICES AND WORKS 
“In this way, if it occurs to one of the NEWTON UPPER FALLS, M.1SS. 
countermen that rule number 23, for in- YORK, PENNSYLVANIA 
> AGENCIES 
stance, of the hand-book, would work 5 inal, New York 
: @ 5708 Grand Central Termina 
more smoothly if the wording were aS 448 John Hancock Building, ‘Boston, Mott 
changed, he may suggest the change to ot Saou et seein Pa. 
the association. If the other counter- Assets (Dec. 31, v4 Postal Building. San cae 
men agree with him they, in turn, can . eee $1,099,331.19 04 Central Building. Seattle, Wash. 
draft the proposed change and submit Net Surplus (Dec. tica Fire Alarm Telegraph Celie, N. Y. 
oh Boy Spel committee of the ex- BS, CORO) cesesc 496,079.49 Northern Electric Company —_. 
Ze : ‘ ontrea 
“By proposing the organization, the eg General Fire Appliances Co., Ld., 

R : ? “ , ohannesburg, South Afric 
Sule Has weal tects woe ee W. H. MILLER, President Coteniat Tenting Con, BOO; onan 
5 : -e to the per- Canal Zone, 
mane inte i A. S. P. Danforth, 1060 Calle Rioja, , 
eee of underwriting CEES, Sec. and Treas. gy gy A Fe Argentine Republi | 
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9000 Insurance Men Turn Out 
in Great Parade for Preparedness, 


Will Make Organization Permanent 











—— 
Qne of the largest delegations in the 
preparedness Parade of Saturday was 
tae Insurance Division. Nearly 9,000 
nen were in line. In all there were 
sixteen battalions. 

The insurance men easily shared hon- 
gs with the engineers and the bank- 
as in their martial and well-groomed 
appearance, and they were everywhere 
seeted with cheers. Led by Major A. 








fire, life or casualty office in town that 
did not have some_ representation. 
Many prominent insurance men were 
so anxious to march that they fell in 
with marchers of other companies not 
their own. It was not an unusual sight 
to see prominent fire underwriters and 
general agents of life insurance com- 
panies taking a modest place in the 
ranks as privates. 


trhusiasm of the insurance district 
in collecting the funds 
equip the parade 


and 
necessary to 


To Perpetuate Sentiment 
The insurance men are the first to 
put into permanent form the organiza 
tion formed for the parade. A commit 
tee of five has been appointed to 
what definite form shall be taken of 


sec 





Rua, not eee 








HEAD OF 


INSURANCE DIVISION WALKING 





UP 


BROADWAY 


President George T. Wilson, of Insurance Preparedness Club, and His Two Aides, Messrs. Shannon (Left) and Borden 
(Right), Are Directly Behind Boy With Flag 


White, Marshal, they swung into line at 
45, starting at Cedar street and 
Broadway, and it was exactly 5 o’clock 
when the head of the column reached 
furtieth street and Fifth avenue, where 
columns were swung to the right and 
left and disbanded. 


Many Officers in Line 


Directly behind the marshal and aides 
tame the Insurance Preparedness Club 
ot New York, headed by George T. 
Wilson, its president, looking inspired 
vy the occasion and happy as usual. Be- 
lind him, in silk hats, grey gloves and 
with little American flags on their 
lapels, came presidents and other offi- 
cers Of insurance companies and mem- 
‘ers of the Club, who have done such 
sood work in the interest of patriotism. 


Among some of the company officials 
who marched with the Club- were 
Presidents Day, Equitabie; Dryden, 
Prudential; Ide, Home Life; Joyce, 
‘merican Surety; Reid, Globe Indem- 
lly. Most of the officers of the 
lyuitable were represented, including 
'.ce-President John B. Lunger and 
‘“cretary Alexander. The Equitable 
alto had its fife and drum corps of 56 
line. The New York Life, Mutual 
‘fe, Metropolitan Life, National Sure 
y, American Surety, Fidelity & Casu- 
alty and Mutual Benefit were some of 
ee having large delegations 
tat he. The Metropolitan Life's 
pom of 100 or more pieces was a fe 1- 
po of the parade. The Mutual Life’s 
— was headed by Actuary 
=e and there were ninety rep- 
a atives of the actuarial depart- 
nt of that Company in line. 
_ brokers, headed by A. C. Hege- 
i i turned out a small army. It 
tle mnie to give a complete list of 
on a and the prominent insur- 
he te *n who accompanied them, for 
mel a that banners of all kinds 
iden Scouraged, and there was no 


is sate to 








Say that there was not a 








Street Jammed at Early Hour 


The insurance men began to gather 
in Cedar, William, Maiden Lane, Pine, 
John and other streets in the district 
at noon on Saturday. By 12.30 o’clock 
the streets were jammed. Interest in 
preparedness in the district was so in- 
tense that hundreds more would have 
nmiarched if the streets would have ac- 
commodated them. 


carried a small American 
proud of having taken 


Each man 
fleg, and was 


COMMERCIAL 


CASUALTY 


the insurance sentiment for prepared 
ness. W. B. Joyce is chairman, other 
members of the committee 
George T. Wilson, J. G. 


being 
Batterson, 


Hendon Chubb, John A. Eckert, and 
Mr. Wilson said this week: 
“IT don’t know what the Parade Com- 


mittee will do, but we insurance men 
have made plans to keep our organiza 


tion and to work for preparedness. We 
have appointed a Committee on Pro 
gram to report this week. We may 


affiliate with the Home Defense League. 





DELEGATION, 


With F. E. Wilkins, Manager of New York Office, in Front of Line 


part in the greatest parade of civilians 
ever held in America. Too much credit 
cannot be given to George T. Wilson, 
Major A. White, Edward Griffith, W. C. 
Potter, A. M. Thorburn, A. C. Hegeman 


mark of the companies. John A. Eckert and others who did 


such splendid work in arousing the en- 


if the Parade Executive Committee de- 


cides to make itself a permanent soci- 
ety we may remain a unit of it. One 
thing is certain, however—the Insur 


ance Club has come to stay, and will do 
something definite and lasting for the 
defense of America.” 


Parade Theatre Party 


Forty members of the staff of the Pa 


cific Fire, participated in a celebration 
extraordinary on Saturday. They all 
juarched in the parade and all wore 


siraw hats. The hats were donated by 


the officers of the Company, C. V. Mese 


role, president; L. R. Bowden, vice 
president; Hl. L. Stevens, secretary, 
and H. B. Lamey, Jr., assistant secre 
tury, who also led the contingent in 
the marching. After the parade, the 
party adjourned to Mr. Stevens’ apart 
ment where they had dinner. That 
over, the entire gathering went to the 
Hiippodrome where seats had been re 
served 





THREE OF THE AIDES 


Left to Right:—Maurice Denzer, B. W. 
Ellison, John K. Ryan 


After the parade on 
man & McBain's 
at Reisenweber's 
informal dinner 


New 
gathered 
had an 


Saturday, 
contingent 
where they 


SPECIALS AT BALL GAMES 


The various State and special agents 


of the Michigan Fire and Marine were 
ca:led in to the home office at Detroit 
May 4 to meet William 1 senallack, 
the new general wgent. They were the 
gvests of Mr. Venallack at the Detroit 
Si. Louis bill game in the afternoon 
and in the evening President Dexter 
M. Ferry and the officers tendered them 
a banquet at the Detroit Athletie Club 
Tne “round up’ will be an annual affair 
in the future 


BOSTON’S SPRINKLER BUSINESS 


The oston Insurance Company has 
entered = th vinkler leakage field 
Kelley 4 alle metropolitan agent 
of the Boston, hae organized a sprink 
ler leakove department to handle the 
New York brokerage business 

JOINS FREEDMAN & GENIS 

Freedman & Geni announce that 
Irving M. Blau, of Blau & Frankelblau 
Bros., brokers, wi.l on June 1 become 
identified with them and that the firm 
hume after that date will be Blau, 
hreedman & Genis, with offices at 56 
Pine street 
TO MANAGE SUBURBAN DEP’T. 

George L. Hodson has taken charge 


of the suburban and out-of-town depart 


nent of Newman & McBain. Mr. Hod 
son has for some time been in the 
North River office. 
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RISK 


LARGEST GROSS ON ONE 


List of Representative Companies As 
Reported to One of the Insurance 
Departments 


The largest gross amounts insured in 
any one hazard located anywhere in the 
United States, without any deduction 
whatever for re-insurance, whether the 
sime be in admitted or non-admitted 
companies, follow as reported to insur- 


ance departments by the various com 
panies: 
Actna Fire $400,000 Alliance 75,000 
Connecticut 200, 0 Amer. Cent yuuc 
Hartford Amer. Eagle 7) 
Orient . ‘ 150,000 Boston 180,000 
ecurity 280,000 Ca).-Am : » 20000 
Agricultural . 100,000 ~=Capital vee 25,000 
Allemannia 75,000 City of N. ¥ 100, ¢ 
Amer., J Commerce 40 
Amer Drug 0% Commonwealth — 150,00 
Assr. Co., Am yoo =Continental 70,00 
Buf.-Germ 50,000 Detroit a $4333 
Camden sels I wo Equitable ),004 
Citizens a 20,000 Fire Assn 200,000 
Colonial “ae 50,000 Firemen's, N. J. 150,000 
Com, Ur N.Y ” Franklin 0,000 
Concordia . » German-Amer. . 611,500 
County onae 50,000 Germania . 200,000 
oye Natl . 30,000 Glens Falls 100,000 
Fidelity-P he. 325,000 Granite State 50,000 
Fireman's Id 250,000 Home . 600,000 
First Natl. .. 83,500 Imperial 20,000 
Germ.-All ... 262,500 Ins, Co., 5. of P. 40,000 
German, Va qv,000 Md. Motor 15,000 
Girard . 50,000 Mech. & Trad 25,000 
Globe & RK 100,000 Merchants 20,000 
Hanover 200,000 Mich. F. & M. 40,000 
Humboldt ...... 45,000 National B. F 50,000 
Ins. Co., N.A.. 250,000 Newark . «+ 100,000 
LK. & 4 & G New Hamy . 172,500 
ny. F eens OO Niagara . + 150,000 
Mass. F. & M oo North River 50,000 
Mercantile ..... 150,000 Old Colony + 35,000 
Mich. Com. .... 000 Peoples Natl. . 100,000 
Milw. Mech . 100,000 Queen 699,000 
Natl. Union 80,000 Reliance 25,000 
New Brunsw 35,000 Safeguard 35,000 
New Jersey 50,000 Springfield . 100,000 
Northern, N. Y. 35,000 ‘Teutonia .. 40,000 
Northwstrn. N. 100,000 United States 40,000 
Penn, «+++ 120,000 — 
Prov W: ash, ; 1595500 80,000 
Auto. Ins., Co.. 350,000 Rhode Is land y 
Fivet, Re. scove 25,000 St. Paul 
National 0K Sterling 
Phoenix, Ct. United FE 


Standard, Ct Westchester 


Albany 
-_ 





FOREIGN 

Aachen & Mun.$ 90,000 Atlas. ...... 170,000 
Balkan Natl, . 25,000 British-Amer 70,000 
First Bulg. 20,000 Caledonian 10,000 
Cologne  ...ee... 35,000 Com. Union 200,000 
Fire Reassr 20,000 General Fire 40,000 
Hamb.-Brem. . 100,000 Law Un. & R. 75,000 
L. & L. & G.,. 807,000 Lond. Assr. 150,000 
Lond. & Lane. 150,000 Minerva ....... 10,500 
Munich és 30,000 + itionale 40,000 
Netherlands 30,000 ~Nord-Deutsche 100,000 
B. & M . 500,000 No yrthern 102,500 
Norwich Union 545,000 Palatine ; 100,000 
Phenix : 40,000 Phoenix, Eng 100,000 
Prussian Natl.. 30,000 Rossia .......-. 33,750 
Royal 695,000 Royal Exch ++ 100,000 
Scot. Union . 100,000 South Germ 30,000 
Bee Scatewadnens 25,000 Sun. ; . 100,000 
Svea .........-. 100,000 Swiss Natl. 30,000 
Union, Lond. 100,000 Union, France.. 40,000 
Urbaine van el Western 75,000 
Yorkshire ..... 50,000 

“MOSQUITO FLEET” EFFICIENT 


Light Apparatus Proves Its Worth in 
Experimental Test by Michigan 





Village 
The so-called “mosquito fleet” of 
light motor cars equipped with handy 


apparatus for fighting incipient fires 
seems to be a valuable adjunct to the 
heavy truck, and gives promise of be- 
coming a permanent part of fire-fighting 
equipment. These nimble machines are 
not intended to displace the powerful 
motor-driven engines or the big ladder 
trucks, but are somewhat in the nature 
of an accessory. 

The experience of a small town in 
M‘chigan will indicate some of the ad- 
vantages of the new apparatus. 

A little more than a year ago, the 
village of Highland Park, Mich., a sub- 
urb of Detroit, where the main factory 
of the Ford Motor Company is located, 
added a special Ford car to its fire de- 
purtment. It carries a 3-gallon hand ex- 
tinguisher, a 31l-gallon chemical tank 
and 150 feet of %-inch hose. 

“There’s nothing like it,’ declares 
Chief Platt enthusiastically. “Our 
little car is so easy to handle and gets 
ol the job so quickly, it would be hard 
to get along without it now. 


“IT never let my men drive over 


tventy-five miles an hour because that’s 





fast enough, and it’s just twice as fast 
we ever went with the horses. 
“And it’s so economical! Why, the 
horse is no comparison. When this 
car isn’t running, it doesn’t cost any- 
ting, but a horse has to haye three 


meals a day, whether it makes a run or 
not. Then there’s the care; I’ve known 
a horse to break its leg by jumping up 
quickly for an alarm. There’s always 
a chance for a strap to break or some- 
thing else to put you out of commission 
at a time when every moment counts.” 
lowa, is another city 
which has but recently come into the 
fold as a user of Ford-mounted fire 
apparatus. They have three cars, two 
for hose-wagons and one for a light 
c:emical truck. 


Davenport, 


LIVESTOCK MUTUAL FAILS 


Heavy Assessment for Owners — of 
Horses and Cattle in York County, 
Pennsylvania 
failure of the York County 
Live Stock Insurance Company in 
Pennsylvania mutual companies of all 

kinds have been given a black eye. 

“When the York County Livestock 
Insurance Company went into bank- 
ruptey the beginning of this year a 
number of local horse and cattle own- 
ers were caught,” says a daily paper in 
Hanover, Pa., “among whom the heav- 
iest loser perhaps will be O. I. M. 
Houck. The Company, according to 
John Spangler, of Pennville, agent un- 
til last fall, has been in a bad condition 
for some time. It was a mutual con- 
cern and the assessments levied each 
year were not sufficient to afford the 
outlay of expenses, for which reason a 
number of local patrons withdrew. Mr. 
Houck had about forty head of horses 
insured against death or injury and 
his final assessment, levied to liquidate 
the debt of the company, about $30,000, 
will amount to many hundreds of dol- 
lars. 

“It is stated by Mr. Spangler that as 
the Company was a mutual concern the 
shareholders will be liable for their 
shares of the debt. The York County 
Livestock Insurance Company has been 
in operation in York, Adams, Lancaster 
and Dauphin counties for over ten 
years, having the head office in York. 
George E. Neff, of York, is referee in 
bankruptcy.” 


Since the 


VERDICT AGAINST 


MUTUAL 
A verdict for $3,714 against the Mil- 
lers’ Mutual Fire Insurance Co., of Har- 
risburg, Pa., was recently awarded the 
High Falls Milling Co., of Lewistown, 
Pennsylvania. 


MILLERS 


SPEC IAL HAZARD ARTIC LES 


The seventh volume of “Live Articles 
on Special Hazards,” issued by the 
“Weekly Underwriter,” starts with an 
article on construction of piers, wharves 
and docks, and among other interesting 
articles are those on “Nitric Acid” and 
“Bleaching and Nitrating Cotton.” 


LAW UNION & ROCK EXPANDS 


The Law Union & Rock this week 
doubled the space occupied by its New 
York office and is now fitting up for 
occupancy the entire front suite of 
offices on the fifth floor of 45 John 
street. 


BOUGHNER HAS NATIONALE 

A. K. Boughner & Co., of Newark, 
now represent for that city and vicinity 
the Nationale of Paris. 


John C. Paige Co. 


INSURANCE 
65 Kilby St. Boston, Mass. 




















SCHAEFER & SHEVLIN 

GENERAL AGENTS 
REPRESENTING 

DUBUQUE FIRE AND MARINE INSURANCE CO. 


Excellent Facilities for Handling Suburban and Out Of Town Business 
Phone: John agua 


2 LIBERTY STREET 








FIRE ASSOCIATION PHILADELPHIA F 


Oftice: Company’s Building, 407-409 Walnut St. 
Incorporated 1820 


Organized 1817 
Cash Capital $750,000 

E. C. IRWIN, Fyeatdent H, 
- GARRIGUES. Sec. 
R. RELLY. Jr., 








Rossia Insurance Company 


HARTFORD, CONN. 


REINSURANCE 








ord-Deutsche 


INSURANCE COMPANY 
OF HAMBURG, GERMANY 
ESTABLISHED 1857 

STATEMENT JANUARY I, 
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Assets 
RSUNEOE ccccceccscsce 
Surplus 


UNITED STATES BRANCH 
123 WILLIAM ST., NEW YORK 
J. H. LENEHAN, United States Manager 
AGENTS WANTED IN PRINCIPAL CITIES AND TOWNS 








Firemen’s Insurance Co., Newark, N. J. 


Statement January 1, 1915 


Capital Stock 
Re-Insurance Reserve 


NET SURFLUS § isecess 
TOTAL ASSETS 


During a successful record of 59 years this Company has paid losses exceeding 


$ 14,000,000.00 


DANIEL H. DUNHAM, President 
JOHN KAY, Vice-President and Treasurer A. 


NEAL BASSETT, Vice-President 








INCORPORATED 1720 


Royal Exchange Assurance 


LONDON, ENGLAND 
RICHARD D. HARVEY 


United States Manager 


United States Branch 


92 William Street, New York 











For The Protection Of Its 
Policy Holders 


THE HANOVER 


FIRE INSURANCE COMPANY 


HAS A 

i, Ee waames 
. 4; 75-59 
Cash Surplus to Policy Holders oe 03 

The real strength of an insurance ver 
pany is in the conservatism of its mana 
ment, and the management of THE HA 
OVER is an absolute assurance of the 
security of its policy. 
R. EMORY WARFIELD ..... President 
JOSEPH McCORD ..Vice-Pres. & Sec’y 
WILLIAM MORRISON ..... Asst. Sec’y 


HOME OFFICE 
Hanover Bldg., 34 Pine St. 
NEW YORK 
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NEW YORK, my. y, 





Charter Perpetual ¢« 
Assets $9,091,141 x 
oo 1 Vice-President 


Asst. Sec. 





Reserve for Unpaid Losses ‘and All ‘Other Liabilities 


ee ee eee eee ee eee eseeees 


oe ee eee eee eee ee eeeeeeeeeee 


H. HASSINGER, Secretary 
J. K. MELDRUM, Assistant Secretary 














BRITISH AMERICA 


ASSURANCE CO. 


Incorporated 1833 


(FIRE AND INLAND MARINE) 
Head Office, Toronto, Canada 
United States Branch 


. MEIKLE, Vice-Pres. 








H. KRAMER 
ADJUSTER 

FOR INSURANCE COMPANIES 

105 William Street, 
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"HOW PHOENIX ASSURANCE CO. 
WAS FORMED OVER CENTURY AGO 


Organized to Handle Risks for Sugar Refiners—Company 
‘Moves Into Magnificent New Home in 
London—History in Book Form 








The Phoenix Assurance Company, of 
iendon, established in 1782, has moved 
into its beautiful new building in King 
William street, London. Much is be- 
ing made of the event by British 
papers, the Company being one of the 
jdest in the world and the building 
ne of the most imposing of insurance 
alifices. AS a memento of the event 
ie Phoenix has had printed a most in- 
wresting volume, reciting the history 
{the Company, which, by the way, has 
yid in claims since organization, £94,- 
0,000. Its accumulated funds exceed 
16,000,000. 

Some chronicle of the earlier days 
ot the Phoenix will prove of interest 
not only to the large number of Phoe 
ox agents in this country but to other 
fre insurance men as well, 

Troubles of the Sugar Refineries 
Until the latter part of the eight- 
‘enth century the sugar refiners of 





_ SIR GERALD H. RYAN 
General Manager of the Phoenix 
Assurance Co. 


“ndon, or sugar bakers as they were 
"en termed, formed a large and influ- 
*itial body of merchants. In 1782 they 
complained that for seven years they 
tad suffered heavy loss in consequence 
(tthe reduced state of the sugar im- 
ott and the enormous price of the 
‘ommodity as a result of which their 
“ctories were not able to work full 
lm, The enforced reduction in the 
Mesure of their work enabled them 
raed to pay increased attention to the 
ocess Of manufacture, and they had 
‘eceeded, among other things, in 
wéatly reducing the risk from fire. 

k. — of these improvements they 
roy ampered by the fact that only 
ee in London were pre- 
i , 0 accept this insurance busi- 
ree or which one charged “the enor- 
the ae 25s. per cent.,” while 
tttg er required 18s. per cent., both 
Cittee aving been fixed many years 
nant and both being in their judg- 
r pwd in excess of the true value 
the in Rsurance. They were also un- 
te most cases to obtain protection 
bildinn’ than £5,000, although the 
ta009e alone cost from £1,000 to 
wldom and fixtures and stock were 
‘one at less than £5,000 and 

> Cases exceeded £20,000. 
Started in Coffee House 


It wae 
‘Was not expected that a large body 


of energetic men should submit quietly 
to what they regarded as a serious in 
justice, and after numerous conferen- 
ces on the subject, twelve of them as 
sembled on November 20, 1871, in the 
langbourne Ward Coffee House, at 
which meeting they decided that it was 





OLD PHOENIX POLICY HEADING 


expedient that a plan should be formed 
ror an inter-insurance among the sugar 
rcfineries, and under the various guid 
ance of Nathaniel Jarman, the project 
rapidly took shape, and “the trade” 
was invited to join. This term applied 
to the sugar bakers. The trade com- 
mittee having considered and approved 
the proposal, it was decided that a 
plan of insurance from fire, in shares 
if necessary, be recommended to the 
trade, upon a capital of not less than 
£15,000 sterling, and subject to a call of 
{15,000 more, if necessary. It was fur- 
tner agreed that this should be divided 
into 300 shares of £50 each, being about 
ove share to each pan, the pan being 
the largest vessel in which the “bak 
iug” process took place, and the num- 
ber of pans used by a merchant being 
thus the measure of his position in the 
trade. 


Competitors Blocked Royal Charter 


On December 21, 1781, a deed was 
signed and 325 shares were subscribed 
for. It was eventually decided to ob 
tain a Royal Charter, and a petition to 
King George III. was lodged in May, 
1782. In this petition the difficulties 
of the trade were set forth in sad col 
ors, while the advantages that would 
accrue to the trade and to the public 
were modestly urged. 

The lodging of the petition was the 
signal for outbreak of hostilities on the 
part of two companies with which the 
new Fire Office was now specially in 
competition, and they opposed the 
grant of the charter with the result 
that the directors were informed in 
April 7, 1783, the attorney general 
begged leave to certify to his Majesty 
that it did not appear to him expedient 
to grant the charter requested. In con- 


sequence of this, the Company decided 


to work under a deed of settlement, 





which was proceeded with and exe- 

cuted August 19, 1783. “STRONG AS THE STRONGEST” 
The Society was called The New Fire - 

Office Company, and on January 17, 


1872, the first policy was issued. This The Northern Assurance Co. 


interesting document is now in posses- (LTD., OF LONDON) 
sion of the Phoenix. onesies ste 


99-Year Rental at £45 a Year ENTERED UNITED STATES 1876 
It was first decided to have the office a 

of the Company in the Langbourne Losses Paid * . $85, 000, 000 
Ward Coffee House, but that turned Losses Paid in U. S. - $28,000,000 
out to be impractical. Thereupon, a sia . . 
lease was signed in Lombard street. CE AD SEE CHS 

This lease was for ninety-nine years, 55 John Street 

with a yearly rental of £45. The house NEW YORK CITY 
(Continued on page 16.) 














SOUNDED po, 


“ Insurance Company of 
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>: 3 ISSUES PRACTICALLY ALL FORMS OF PROPERTY 
- INSURANCE 





Fire, Marine, Automobile, Inland Transportation, Parcel Post 
Assets Over 20 Millions Losses Paid Since Organization Over 176 Millions 
“A North America Policy Represents the Best Insurance” 

AGENTS EVERYWHERE - - - - - . - - FOREIGN CONNECTIONS 

















Authorized Capital $500,000 


Brirnit National Hire 
Iusuraue Cn. 


DETROIT, MICHIGAN 


A Company to be built gradually and along the indicated 
lines of permanence 


AGENCY CONNECTIONS SOLICITED 











INCORPORATED 1794 


INSURANCE, COMPANY¢ 


OF THE 


STATE OF PENNSYLVANIA, 


308 & 310 WALNUT ST., PHILADELPHIA, PA. 

CASH CAPITAL, $1,000,000.00 
LIABILITIES, $2,585,923.98 ASSETS, $4,012,344.68 
SURPLUS TO POLICY HOLDERS, $1,426,420.70 
AGENTS WANTED WHERE NOT REPRESENTED 


THE 














National Fire Insurance Company 
OF HARTFORD, CONN. 
Statement January 1, 1916, to New York Insurance Department 


LIABILITIES 
Capital Stock, All Cash ocveceessoseesorsessoceeocnasseees $2,000,000.00 
Funds Reserve to Meet All Liabilities, Re-Insurance Re- 








serve, Legal Standard..........cccccccrsccccccecccoscccscoceee 9,410,306.91 
Unsettled Losses and Other Claims.... ++ 1,428,496.86 
Net Surplus over Capital and Liabilities 3,387,090.69 
Total assets January 1, 1916.. ....... $16,225,894.46 
If. A. Smith, President S. T. Maxwell, A t Sec’y Fr. B Seymo r, Tre 
G. H. Seven, enentuns i 2 Langdon, \ t Se y ( bh. R et, Ger Apt 
F. D. Layton, Ass’t Sec’y E. Kk. Pike, Ass’t Sec’y 
SURPLUS TO POLICY HOLDERS, - - $5,387,090.69 
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iositnnnen; 
FE ROY, O1110. pl AN AGENTS COMPANY 


HAWLEY, Pres. ORGANIZED 1848 W. E. HAINES, Secy. 


~ ge Ohio’s Oldest and Strongest Company 
Sresiuse® 
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es Net Surplus Over $1,351,482.71 








E. K. SCHULTZ & CO. 
PHILADELPHIA 


GENERAL AGENT 
Pennsylvania, New Jersey and New York 
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DEFENCE OF INTER-INSURERS 


WALKER ANSWERS 


HAWKHURST 





Says Any Subscriber Has Right to 
Sue <Any Other 
Subscriber 
The New York “Commercial” prints 


a reply to Arthur Hawkhurst's attacks 
on inter-insurers, written by EK. B. Walk- 
er, secretary of the Lumber Manufac- 
turers Inter-Insurance Association of 
New York. Mr. Hawkhurst is insur- 
ance manager of Marshall Field & Co. 
Right of Corporation to Enter Inter- 
Insurance Agreement 

Mr. Walker treats the question of 
the right of a corporation to enter into 
an inter-insurance contract at length, 
quoting a number of court decisions up- 
holding his contention that such insur- 
ance by a corporation is not ultra vires. 
He says that the question of the right 
of a corporation to make inter-insur- 
ance agreements has been raised most 
frequently by the stock companies. He 
contends that as an act of ultra vires 
must be an act outside the objects for 
which the corporation was created, the 
principle does not apply to inter-insur- 


ance agreements as insurance is incl- 
dental to almost all business, and the 
courts have held that insurance in a 


mutual insurance company is not a vio- 
lation of the powers of a corporation. 
The principle of inter-insurance, he 
says, is analogous to the principle of 
mutuality. In this connection he quotes 


at length from the case of Trust Co. 
against Wompach Manufacturing Co. 
(50 Minn., 93; 52 N. W., 274), and 


Blanchard against Hamblin (144 S. W., 
$80). In addition he cites a number of 
other cases. 

The only case within his knowledge 
opposed to the view is that of Receiver 
against Madison (26 N. Y. Court of Ap- 
peals, 117), in which the main question 


involved was that of the right of an 
agent to bind a principal. The opinions 
of former attorneys general of the 


States of Texas and Kentucky are cited 
as upholding the right of corporations 
to protect their property through co- 
eperative insurance. 
Difficulties of Subscribers 

With reference to the difficulties a 
subscriber might have in enforcing his 
claims as brought out by Mr. Hawk- 
hurst the letter says that the chance 
of a subscriber being forced to resort 
to several hundred suits to enforce his 
rights is remote. He quotes from the 
contracts made between the subscribers 
to the effect that each binds himself 
to abide by the results of one suit 
brought to settle the question of liabil- 
ity. In this connection he says that the 
suit may be brought against any sub- 
scriber wherever domiciled and, espe- 
cially in the States where the commis- 
sioner’s form of reciprocal insurers bill 


has been enacted, there would be no 
difficulty in enforcing judgment. 
Where it became necessary to en- 


force judgment against the resident of 
another State which operates under the 
uniform law, notice served upon the in- 
surance commissioner would be binding 
upon all subscribers resident in that 
State. 





Agents Meet to Protest 
(Continued from page 1.) 
town, said, after the substance of the 


casualty agents’ board had been read 
to him: 

“We are meeting with gratifying 
success in organizing the Preferred 
Mutual, and | believe the new com- 
pany has more applications for poli- 
cies than any other formed under the 
new statute. 

“IT suppose the agents are ‘sore’ be- 
exnuse they are going to lose business 
as a result of the organization of the 
Preferred Mutual and other mutual 
automobile insurance companies au- 
thorized by the recent session of the 
Legislature. 

“As to the claim that my brother 


has obtained appointment as a casualty 
agent, the fact of the matter is that 








NEW JERSEY NOTES | 
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LYON BUYS 


Former Secretary of New Jersey Fire 





Has Secured Interest in Perth 
Amboy Firm 
George Lyon, who went with the 
New Jersey Fire Insurance Co. when 
it was organized and who was secre- 
tery of the Company until a few 


months ago, at which time he announc- 
ed that he would open an office in New- 
purchased an interest in the AIl- 
Agency at Perth Amboy, N. J., 
tiis week. The Alpern Agency repre- 
sents seventeen companies in Perth 
Amboy and is one of the largest agen- 
cies in the city. 


ark, 
porn 


HOW RATES HAVE 


Frame Dwellings Paid $12.50 for Five 
Years When Wright Started—$7 
Rate To-day 





veteran Trenton 
the Round 
the subject 


Wright, 
addresed 


Joseph HH. 
agent, recently 
Table Club of 
of insurance. 

“When I first went into this business 
in 1870, there were 105 companies char- 
tered by the State of New York doing 


Trenton on 


fire insurance business. Of these only 
22 remain. Since that time 76 others 
have begun business under New York 


State laws, and only 25 remain, so that 
of 181 companies only 47 remain,” he 
said. “Besides this, hundreds of com- 
panies have been launched in various 
parts of tthe country, and retired. 
Among them, in our own city, the Peo- 
ples Insurance Company retired in the 
early eighties. 

“T think you will agree that where 
corporations that start in business find 
it profitable, they continue as long as 
they can make a dollar, but when it be- 
comes a losing game they quickly make 
their exit. The underwriting profits 
have not been large, and the present 
rates tend downward. When I started, 
brick dwellings in this city paid $12.50 
per thousand five years—frames $20 
a thousand five years—to-day $4.80 and 
$7.00 respectfully.” 


COUNTY INSURANCE FUND 

The Newark “News” says that insur- 
aice on all county buildings and institu- 
tions of county government there will 
be earried by the county. An Insurance 
Fund Commission has been appointed 
and $10,000 appropriated as a starter. 


Abram C, Denman, a director of the 
Newark Fire, who died in California 
last week, was at one time a member 
of the Newark Board of Education, of 
Newark’s Common Council and of its 
board of Tax Commissioners. 


wrangements were made with an old 
line casualty company to underwrite 
the Preferred Mutual’s business until 
organization was perfected.” 
Those Attending Meeting 

Statements made by Mr. Warner as 
what took place at the meeting of 
board of directors of the” Associa- 
tion of Casualty and Surety Agents, 
were contributed by John Cavanaugh, 
of Rochester, president of the associa- 
tion. Besides Mr. Warner and Mr. 
Cavanaugh the following members of 
the board attended the session, it was 
said: 


to 
the 


A. T. Armstrong, of Syracuse; J. S. 
Kernan, of Utica; F. T. Hill of Troy; 
G. T. Amsden, of Rochester; <A. T. 


Mathews, of Watertown; N. G. Spencer, 
of Buffalo; N. L. Whitaker, of Fulton, 
and W. H. Murray, of Hornell. 





DECREASED ' 


Early History of the Phoenix Assurance Co, 


(Continued from page 15.) 


was formerly a haberdashery. In recon- 
structing it the Company made separ- 
ate contracts with a brickmaker, a car- 
pcnter, a painter, a plumber, a smith, 
etc. 

In 1801 the freehold to property in 
Lombard street was purchased for 
35,000. 

Attempts to Find a Name 

The directors were not satisfied with 
the name of the Company and in May, 
1782, a motion was made to change 
the name of the Society to the Phoenix 
Insurance Co., which was laid on the 
table. Motions were then made succes- 
sively that the name should be the 
“Waterside Insurance Co. from Fire,” 
“the British,” “The Equitable,” ‘The 
General” or “The Universal,” but all 
of them were lost. The suggestion 
that the Society should be called “The 
Lombard Insurance Company from 
Fire” was ultimately adopted. In spite 
of this action the name “New Fire 
Office” was retained in the Company’s 
business proceedings. On June 18, 1783, 
the question again was discussed and 
it was decided in the formal deed of 
settlement that the name should be 
“Ye New Fire Office or Phoenix Soci- 
ety.” However, in May, 1785, it was 
decided that “in the next edition of the 
policies the firm of the office do stand 


thus: “The Phoenix Assurance Com- 
pany or New Fire Office in London.” 
Krom that time on the name Phoenix 
stuck. 

Each Company Had Its Own Fire 

Department 

The work of a fire insurance com- 
peny in 1782 was not limited to the 


payment of compensation in the event 
of loss through fire, but included the 
overous task of endeavoring to extin- 
guish the flames, there being no public 
fire department. Each company, there- 
fore, had its own fire engines and staff 
of firemen who wore the badge of the 
company they served and much care 
was taken in the selection of the men 
for this work. By a Minute of May 28, 
1783, it was directed that the firemen’s 


uniform should consist of “a coat of 
crimson livery cloth lined with light 
Saxon green, turned up with light 


Saxon green shag. Crimson waistcoat 
and breeches.” There was much rival- 
ry between the firemen as to which 
should arrive first at fires. The various 
insurance companies maintained their 
ov-n fire engines, until about 1825, when 
several of them combined, and by 1833 
a mutual London Fire Brigade had been 
formed among the offices. After the 
Tooley street fire in 1861 the Metro- 
politan Board of Works took over the 
companies’ fire brigade. 

Fire Marks 

It was of course the first duty of the 
old insurance company firemen to protect 
property insured in the companies they 
represented, and in order that this 
might be recognized at once by the 
men the practice had arisen of placing 
a small tablet upon the wall of the in- 
sured house. In 1785 the Phoenix 
adopted its first shield, consisting of a 
beautifully executed figure of Minerva, 
with a spear in her right hand and her 
left resting on a shield, upon which the 
Phoenix is displayed with the word 
“Protection.” 

In the earlier fire marks the number 
of the policy was stamped into the lead 
by means of punches, and a subsequent 
Minute relates that the tablets had to 


‘be made wider in order to take the 


additional figures. In later years the 
fire marks were stamped in thin cop- 
per, which was cheaper, as Saville 
made 1,000 of them in 1784 at 1s. 6d. 
each, and these in turn were replaced 
by thin iron with the policy number 
merely painted on them. 
Pay Losses Without Discount 

A vexatious practice had grown up 
in earlier companies of making various 
charges when losses had to be settled, 
including among other things, the de- 





duction of a discount of 3 per cent, op 
the amount to be paid, but within aboy 
six months of starting business, the di. 
rectors of the New Fire Office had rp. 
sclved that they would not be Parties 
to this annoying practice, and that 
“persons insured by this Company 
will, in case of accidents, be paid 6 
whole loss without any deduction o 
discount and are not liable to any cgi 
foi contributions to make up the loggeg 
of others as is the case in some offices” 

The rates for insurance of gugy 
bakers’ premises necessarily recejye 
careful attention, and it is interesting 
to note that for the best classes of risks 
12s. was fixed for the building and 1%. 
fcr the stock and utensils. At the same 
time the rate for the dwelling houge 
of sugar refineries, contiguous to thei 
sugar houses, was reduced in the beg 
cases to 4s. per cent. Publicans ang 
cerpenters were struck out of the lis 
of hazardous trades, and 3s. wasg fixed 
at the rate of insurance of “picture 
for sums not exceeding 1,000 in brick 
buildings.” 

First Foreign Risk 

The Company began to do a foreign 
business. In 1782 insurance on a sugar 
hvuse near Petersburg in Russia ig re. 
ported. It was also decided in 1783 to 
grant insurance upon property beyond 
the seas, except that no greater sum 
tan £2,000 be insured in any one risk 
in. any island in the West Indies. 


Appoint Assistant Director 

The first secretary received twelve 
guineas for his work in getting the 
Company into legal shape. In Feb 
ary, 1782, John Warner Phipps was ap 
puinted secretary and gave a fidelity 
bond. “It is sad to record that in the 
following December his cash was found 
deficient in the sum of £305,” says a 
company historian. This had been oc: 
casioned by his insuring lottery tick 
ets. Mr. Phipps lost his position. The 
affairs of the Company were handled 
at this time by the directors. They 
found that there were too many wor 
ries attendant on their personal super: 
vision and it was decided that an 4s 
sistant director be appointed. George 
Griffin was elected to the office. His 
salary was $2,500 a year. In 1794 he 
took the additional surname of Stone 
street. He was in reality the first 
managing director of the Phoenix. 


Conflagration Losses 

In 1786 the Phoenix paid its first 
dividend. For several years the salt 
steadily increased, showing that the 
Company was enjoying a season 0! 
great prosperity, until in the year 11 
the net premium revenue was alms! 
£90,000. In that year the Phoenix me! 
with its first serious reverse, the gre! 
fire in Ratcliffe, involving it in a los 
of £50,000. Additional shares welt 
subscribed, and confidence restored. 4 
year later the Company again began {th 
payment of dividends. A more serious 
catastrophe was the conflagration ™ 
the island of St. Thomas, West Indie 
in 1807, in which the Company lost # 
000,000. Since then the Phoenix } 
contributed its share to all the 
flagrations, its San Francisco 1088 be 
ing £624,000. 

The underwriters of the Phoet 
have been an unusually strong aggre 
gation of men. The present ne 
minager, a great figure in internatio® 
underwriting, is Sir Gerald Ryaa, * 
has occupied that post since 1908. 

Pioneer in Plan Drawing . 

Naturally, the Phoenix has taken a 
lead in many developments in the (a 
ress. One of these innovations 
already been mentioned, the pay 
lcsses without discount. The bo 
was also the pioneer in map dra¥ 
from which developed the insure 
map. In 1799 R. Horwood, a Sunt 
of the Phoenix, prepared and ee 
plans of the whole cities of 
and Westminster, on the then 
scale of 26 inches to the mile. 
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PLATE GLASS SOLUTION 


WILL BE IN LOCAL BOARDS 


Experience Shows Central Bureau 
Unable to Regulate Business—Views 
of Underwriters 


The situation in plate glass insur- 
ance seemed so involved that The 
Festern Underwriter this week inter- 


viewed a number of the plate glass men 
with a view to getting an idea of the 
trend of the times. 

It seemed to be the 
that the trouble started over 
a year ago when the London & Lan- 
ceshire Indemnity, Georgia Casualty, 
Prudential Casualty and others started 
cutting prevailing rates. Their action 
shortly disturbed the balance of the 
pusiness and in April the Travelers In- 
d:mnity served notice to the Service 
end Information Bureau that it would 
no: longer maintain bureau rates. 
Though never members of the Bureau, 
the Travelers had lived up to the Bu- 
reau rates. The action of the Travel- 
ers precipitated the resignations of the 
Clobe Indemnity and the Royal Indem-. 
nity, and while not actually the cause 
brought matters to a head. The real 
eause of the resignations of the Globe 
and the Royal, one underwriter said, 
was the cutting of automobile rates by 
the New Jersey Fidelity & Plate Glass. 
The other members of the Bureau felt 
tiat the other companies were not liv- 
ing up to their agreements, and a gen- 
eral feeling of unrest became prevalent, 
Some of the companies wanted a re- 
lief measure promulgated to enable 
them to meet cut rates in holding their 
renewals. This failing, they wanted 
rite agreements suspended. Both of 
these suggestions were acted upon at 
the meetings of the Bureau held on 
May 9 and 15, and were lost. AS a re- 
sult the New York Plate Glass, Metro- 
politan Casualty, Lloyds Plate Glass 
and Great Eastern resigned. It is be- 
heved that the companies that resigned 
with few exceptions are maintaining 
conservative rates and have issued in- 
structions to their agents not to write 
arisk at a cut rate unless it was abso- 
lutely necessary to protect their busi- 
ness. 

The underwriters give as the reason 
for this situation the fact that a rate 
war at the present time with the cost 
of glass at its abnormally high mark, 
would undoubtedly prove disastrous to 
the business. 

The one consoling feature, plate glass 
men say, is the fact that the business 
in the larger cities is controlled in the 
hain ‘by local boards under the direc- 
tion of agents who have no inclination 
cut rates, as such action would jeop- 
atdize their accounts. 

It is felt that the only solution to 
the plate glass problem is through the 
eal boards and that no central bureau 
sich as the Plate Glass Service and 
Information Bureau can be permanent- 
ly successful. In support of this con- 
tention, it has been pointed out that in 
the larger cities, local boards have 
long been handling the situation with 
no friction whatever. 


consensus of 


opinion 


GLOBE EMPLOYES’ EXCURSION 


Annual Affair Will Again Be Held at 
Bear Mountain Park—Date Set 
for June 24 





i Globe Indemnity Imployes’ Asso- 
On arranged this week to hold its 
hey excursion on June 24. The plans 
telude a trip to Bear Mountain Park, 


about 90 miles up the Hudson, on the 
Hudson River Day Line Steamer Al- 
bany. The boat will leave New York 
about 9:40, arrive at Bear Mountain 
Park at 12, returning at 6. 

There will be dancing on the boat 
both going and coming. At the park, 
a baseball game will be played between 
the teams of the Globe Indemnity and 
the Liverpool & London & Globe with 
the cup won by the Globe Indemnity 
last year as a prize to the winner. 
There will also be athletic games and 
tennis matches for the men and special 
stunts for the girls to participate in. 


The Globe Employes’ Association is 
an organization to encourage saving 


among the staff of the Company and 
such profits as accrue from the excur- 
sion will be added to the fund which 
will eventually be distributed among 
the members of the association in pro- 
portion to their deposits. 

Tickets for the excursion will be is- 
sued to anyone desiring them and will 
cost one dollar. W. Spencer Harden, 
cashier of the Globe, is in charge of the 
distribution of the tickets. The tickets 
include transportation to Bear Moun- 
tain Park and return. 

ORGANIZES BASEBALL TEAM 
Insurance Club of Manhattan Makes 
Plans for Coming Season—To Be 
Called “Outsiders” 

The Insurance Club of Manhattan 
baseball team has chosen the name of 
“Outsiders” as its “nom de plume” be- 
cause, while the team expects to play 
tuose of both the fire and casualty com- 
pany leagues, it is technically outside 
of both. Stanton M. Bower, of Frea- 
evck C. Smith Co., is manager of the 
“Outsiders” and is looking for teams 
with open dates for Saturdays during 
the summer. 





PENNSYLVANIA FEDERATION 





Convention on May 23—Henry, Miller, 
McKee and Others to 
Speak 


The speakers at the convention of 
the Pennsylvania Insurance Federation, 
which will convene on May 23, are 
James W. Henry, Pittsburgh, president 
of the Pennsylvania Insurance Federa- 
tion; George W. Miller, president of 
National Fraternal Congress; Dr. John 
Wesley Hill, of New York, popular lec- 
turer, and Mark T. McKee, of Detroit, 
secretary of the National Council of 
Insurance Federations. 





COMMERCIAL APPOINTMENT 


L. C. Jeffrey has been appointed gen- 
eral agent of the Commercial Casualty 
Company in Western Pennsylvania 
with headquarters in Pittsburgh. He 
was for some years with the Pennsyl- 
vania Casualty as special agent in 
Ohio and was manager of the Pitts- 
burgh branch. Later, he went with the 
Massachusetts Bonding & Insurance. 


SURETY anp 
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Company 


CASUALTY 








LISTS BOND PROSPECTS 


AETNA SENDS OUT 


Letter to Brokers Tells Kinds of Bonds 
With Sources Through Which 


CIRCULAR 





The Aetna Accident this week sent 
out to brokers the following circular 
descriptive of the possibilities for new 
business in bonds at the present time: 

“All attorneys require surety bonds 
in the transaction of their business. 
How about your own attorney, his 
friends and your other friends? 


“un 


“very bank carries fidelity bonds on 
behalf of their employes. Ascertain 
who is bonding the employes of the 
bank in which you keep your account. 
Solicit the other banks and explain to 
them the standing of our Company. All 
banks carrying funds of the State of 
New York and other municipalities are 
required to furnish depository bonds. 
Solicit the banks in your territory for 
this business. 


“All officers are bonded. Solicit 
officers of the various lodges in 
territory for their bonds. 

“These men must file a bond with the 
Internal Revenue Department. You 
ought to obtain more of this business. 

“Every employer requires a bond of 
those who are handling cash such as 
bookkeepers, cashiers, etc. The _ pre- 
miums are small and the protection 
afforded is of the utmost importance. 
Solicit all the employers located in your 
territory for this class of business and 
convince them that they are protecting 
their cash and personal property by 
having their employes bonded. Defalec- 
ations occur every day and the moral 
effect of a bond in many instances saves 
trouble. 

“Contractors in almost every instance 
are required to file bonds guaranteeing 
the performance of their contract. All 
public contracts require bonds and the 
majority of private contracts also. So- 
licit all the contractors in your town 
for their business. Compensation lia- 
bility insurance and bonds should be 
placed together. 

“All plumbers, employment 
and expressmen, second-hand 


the 
your 


agencies 
dealers, 
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roofers, etc., are required to 
bond on their business, 


carry a 


“The Post Office Department requires 
the employes to furnish bonds, This 
includes postmasters, letter carriers, 
clerks, ete. 

“Every 
pervisors, 


public official such as. su- 
town treasurers, tax collec 
tors, sheriffs, constables, justices of 
peace, overseers of the poor, etc., are 
required by law to file a bond covering 
the faithful performance of their duties. 
These bonds are secured around elec 
tion time and the various candidates 
should be solicited for their bonds. 
Keep in touch with local polities, and 
an active canvass of this business 
should bring results.” 


COVERS U. S. EMPLOYES 
McGillicuddy Bill Favorably Reported 
to House of Representatives—Its 
Provisions 
Approximately 400,000 employes of 
the United States Government under 
the civil service are to be brought into 
a system of insurance against accident, 
di-ability and disease according to tha 


terms of the MecGillicuddy bill which 
has been reported favorably to the 
House. 

In his report on the measure Repre 


sentative Gard of Ohio says: “The 
protection of the life and health of em 
picyes against injury sustained while 
in the performance of duty is the 
scheme of the Government.” 


The present law provides compensa 
tion only to employes injured in the 
ccurse of a hazardous occupation. The 


proposed law makes no distinction 

The latter provides compensation of 
two-thirds of the regular salary of the 
injured employes up to $66.67 a month 
shall be paid for disability. Payment 
fer partial disability is to be made ac 
cordingly as the earning capacity is af 
fected up to the same amount. The 
limit of one year fixed by the present 
law is also abolished. 

Provision is also made for the prompt 
care of injured employes and in case of 
death pensions are provided for the 
widows and dependent children The 
bill provides for the appointment of a 


commission as an administrative body 
and appropriates $500,000 for cost of 
the act for the first year. 


NO LIABILITY FOR ILLNESS 

Under a policy providing for the pay- 
ment of a specified sum per month for 
total disability “by reason of illness 
that is contracted and begins after this 


policy has been maintained in contin- 
uous force for sixty days,” the insurer 
could not be compelled to pay for an 


iliness contracted before the policy had 
been in force sixty days, although such 


illness continued beyond the term of 
sixty days from the issuance of the 
policy. (Garland v. General Accident 


Fire & Life Assur. Corp.) 
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ANALYSIS OF AUTOMOBILE STREET ACCIDENTS 


A Letter to the New York “Press’’ by Good Roads Secretary 
of National Automobile Chamber of Commerce 








To the Editor of The Press: 

Sir—The report of the New York 
Police Department for 1915 contains a 
detailed statement of vehicular 
dents occurring in the streets last year. 
In this table the number of accidents 
due to intoxication of drivers, including 
drivers of horse-drawn. vehicles, 1s 
given as 38 out of a total of 18,139 accl- 


acer 


dents. The number of persons injured 
due to their own state of intoxication 
is given as 330. 


Quotes “The Eastern Underwriter” 


The April 21 issue of “The Eastern 
Underwriter,” in an article entitled “Au- 
tomobile Accidents in Large (C1Ues 


Analyzed,” says: 
“The drivers of motor vehicles which 
struck persons on the highways of New 


York city from August to December, 
1915, according to the Police Depart 
ment records, were as follows: Own- 
ers and owner’s family, 1,130; chauf 
feurs, 998. The number of accidents in 
which chauffeurs took part were ap 
proximately 47 per cent. of the total, 


whereas only 38 per cent. of the driv- 
ers in the city were chauffeurs. * * * 
Approximately, then, we believe it cor- 
rect to say that during an experience 
of five months, including more than 
2,000 cases, the chauffeur was 45 per 
cent. more dangerous than the owner.” 

If you will analyze the police report 
for last year, you will find that more 
than 8&1 per cent. of all accidents of 
which the causes were given were due 
to the fault or incapacity of the in 
jured, while only 6% per cent. were due 
to the fault of the drivers of all vehi 
cles. 

It will also be found that horse 
drawn wagons and trucks injured and 
killed more than twice as many per- 
sons as motor trucks and wagons. 


Owners’ and Operators’ Licenses 


The number of persons killed and 
injured by horse-drawn passenger vehi 
cles was small, because this class of 
vehicle has nearly disappeared from 
the streets, and the number bears a 
very small ratio to the number of pas- 
senger automobiles in the streets. 

Study of the records indicates clearly 
the futility of attempting to reduce ac 
cidents materially by requiring owners 
of private passenger cars to take out 
operators’ licenses. 

Identity of the operators of all motor 
vehicles can be established readily by 
the registration numbers of the veht- 
cles, and the presext law provides that, 
upon conviction of any operator for 
driving a motor vehicle while in an in- 
toxicated condition or for going away 
after an accident without stopping and 
making himself known, the Secretary of 
State shall suspend the license of a 
chauffeur or the certificate of registra- 
tion of an owner's vehicle. 

Notwithstanding 2,706 accidents were 
caused by horse-drawn vehicles in the 
city Jast year, of which 103 resulted 
fatally, neither the vehicles nor the 
drivers are required to be registered 
or licensed. 


Persons Running in Front of Vehicles 

More accidents were caused by per- 
sons running into or in front of vehi- 
cles last year than resulted from an 
the faults of the drivers. Four times 
as many were due to pedestrians cross- 
ing streets at other than street inter- 
sections; over 50 per cent. more were 
the result of boarding or alighting from 
street cars and other vehicles improp- 
erly, and over 50 per cent. more were 
the result of children playing and roller 


skating in the gtreets. 
No measure that aims at the reduc- 
tion of street accidents will be ade- 


quate or just that places the onus for 


‘which 


such accidents upon the drivers of 
motor vehicles and does not apply cor- 
rective restrictions to pedestrians and 
drivers of horse-drawn vehicles. No 
great good will result unless the police 
department and the newspapers take 
a breader view of the subject. 

The old English law giving 
trians superior rights in the road, on 
our own law is based, must be 
revised to fit present conditions in 
large cities. This is recognized in 
many European cities and in some of 
our own, where pedestrians are forbid- 
den to cross the streets except at regu- 
lar crossings. Sidewalks, which are a 
part of the street, are reserved for ex- 
clusive use of pedestrians. The street 
proper is intended for exclusive use of 
vehicles except where crossed by the 
sidewalks. 


pedes- 


Space for Playgrounds 

Space for playground should be pro- 
vived in nearly every residence block. 
All vacant lots should be turned over 
to the use of children, who should be 
warned against and, when adequate 
playgrounds are provided, prohibited 
from playing in the street. A long and 
thorough campaign of education of 
adults and school children in ways to 
avoid street accidents is an imperative 
need. Only in these ways can any 
great headway be made in reducing 
street accidents. 

Vehicles we must have and the rate 
of vehicular traffic will increase, but 
the total number of vehicles using the 
streets probably will not increase in 
proportion to increase of population, 
because every motor truck or delivery 
wagon put into service performs the 
work of three or more horse-drawn 
wagons. H. W. PERRY, 
Secretary Good Roads and Commercial 

Vehicle Committees, National Auto- 

mobile Chamber of Commerce. 


HURT IN ICE PLANT 


Policy of Employers’ Liability Insur- 
ance Interpreted in Indiana—Work- 
man Making Repairs 


In the Indiana case of Evansville Ice 
& Storage Company v. Fidelity & Casu- 
aity the question presented to the court 
was one involving the interpretation of 
a policy of employers’ liability insur- 
ance. 

The Evansville Ice and Storage Co. 
carried a policy of employers’ liability 
insurance in the defendant’s insurance 
company. The policy provided that 
tnere should be no liability on the part 
of the insurance company where an 
injury was “caused by any person in 
ecnnection with the making of addi- 
tions or repairs to or alterations in any 
building, structure, or plant.” 

Charles Smith was in the employ of 
appellant as a laborer in and about the 
ice and cold storage plant referred to 
in said policy, and was one of the em- 
ployes contemplated and covered by 
the terms thereof and on whose ac- 
ecunt, in part, the premium of said 
policy was estimated and paid. The 
ice company had contracted for the con- 
struction of an addition to its said 
Mant, involving the installation therein 
of certain appliances and machinery, 
among which was a certain ammonia 
coil, consisting of a heavy coil of iron 
pipe of great weight. The coil wag de- 
livered to the Company’s plant on a 
flat car and Smith was directed to help 
unload it. The coil fell on him and he 
was injured. The Company refused 


to make payment on the policy, alleging 


ACTUARIAL SOCIETY PROGRAM 
HARTFORD MEETINGS MAY 26-27 


Colorado Industrial Commission Man- 
ager a Speaker—Steam Boiler 
Underwriting 


The semi-annual meeting of the Casu- 
alty Actuarial and Statistical Society of 
America will be held in Hartford, May 
26 and 27. Luncheon the first day will 
be served at the Hartford Golf Club and 
an automobile tour of the city will be 
made. The following is the program: 

“Valuation of Pension Funds with 
Special Reference to the Work of the 
New York City Pension Commission,” 
George A. Buck, actuary, New York 
City Commission on Pensions. 

“Wilson Schedule of Coal Mines in 
Pennsylvania,” E. H. Downey, special 
deputy insurance commissioner of 
Pennsylvania. 

“Note on an Outline of a Method in 
Obtaining Basic Pure Premiums,” Arne 
Fisher, Equitable Life Assurance So- 
ciety. 

“Some Distinctive Features of Steam 
Boiler Underwriting and their Bearing 
upon the Formulating of Premium 
Rates,” F. M. Fitch, Hartford Steam 
Poiler Inspection and Insurance Com- 
pany. 

“The Valuation of 
pensation Claims,” 
of New York State 
sion. 

“A Study of Workmen’s Compensa- 
tion Schedule W and the Problems In- 
cident Thereto,” E. S. Goodwin, statis- 
tician, Travelers Insurance Company. 

“Should the Compensation Premium 
Reflect the Experience of the Individual 
Risk?” W. H. Greene, actuary and in- 


Workmen's Com- 
Richard Fondiller, 
Industrial Commis- 


TOWNSEND WITH U.S. CASUALTY 

De Haven Townsend, who was in the 
accident department of the New York 
office of the Travelers and of late has 
been in charge of the life department 
of the Joseph D. Bookstaver general 
agency of the Travelers, went with the 


United States Casualty on Monday, 
where he will solicit the New York 
krckers for accident insurance. 


ONE ACCIDENT ENOUGH 

The $4,500 employes’ insurance fund 
of the city of Reading, Pa., may be 
wiped out because of an accident last 
January to Daniel Smith, a patrolman. 
A bruise on the left foot received while 
on duty compelled amputation this 
week, the injury calling for high com- 


pensation. The city established its 
own fund, thinking it would save 
money. 


that Smith was engaged in making ad- 
ditions, repairs and alterations in the 
plant. 

The court in upholding the contention 
of the insurance company said: 

“The employe, Smith, when injured, 
was rendering a service that was occa 
sioned by and connected with the con- 
struction of the addition to the ice com- 
peny’s plant, and was not at the time 
rendering such services as would bring 
the injury within those contemplated 
by the parties when the policy was ex- 
ecuted. The loss suffered was not there- 
fcre within the indemnity stipulated in 
the insurance contract between the 
parties. 


surance manager, Colorado State Indus- 
trial Commission. 

“Comments Concerning a Few Events 
Which Have Transpired Since the Pres. 
entation of Dr. Downey’s Paper on the 
Classification of Industries for Work. 
men’s Compensation Insurance,” W. N, 
Magoun, general manager, Pennsyl- 
vania Compensation Rating and Inspec. 
tion Bureau. 

An amendment to the constitution 
will be proposed, action on it to be 
taken at the meeting in October, pro. 
viding for the election of a librarian of 
the society and making the officer who 
has in the past been editor-librarian, 
editor only. An amendment to the by. 
laws also will be proposed, outlining 
the duties of the offices of editor and 
librarian. 


ENTERS A BROADER FIELD 


Cleveland Casualty Company Is Pur- 
chased by Prominent Pittsburgh 


Financiers 
Following a conference of leading 
bankers and business men of Pitts. 


‘burgh, plans have been completed for 


the removal to that city of the Republic 
Casualty Company of Cleveland, Ohio. 
A fine suite of offices have been fitted 
up in the Oliver Building, and applica- 
tion was made this week for a charter 
in Pennsylvania. 

It is stated that under the new man- 
agement, the company will start with a 
capital of $500,000 and a_ surplus of 
about $400,000. It is designed to in- 
crease the capital to $1,000,000 in the 
near future, which will carry an aug- 
mented surplus. 

Comprehensive plans have been made 
for writing all lines and the company 
will employ expert men to make a thor- 
ough canvass, paying especial attention 
to the Northern States. 

The capital of the company at the 
close of 1915 amounted to $370,370, with 
assets of $604,612, and a surplus to pol- 
icyholders of $541,341. 

A notable increase in business is re- 
ported for the first four months of this 
year, the premium increase alone being 
more than $20,000 for the entire period 
of last year. The new management is 
in the hands of some. of the most prom- 
inent financiers and business men in 
Pennsylvania, under whose wise guid- 
unce a most successful career is pre- 
dicted for the new company. 

James W. Grove, for many years 
president of the Monongahela National 
Bank, and a leading authority in finan 
cial circles, has been elected president 
of the 


company. 
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5 Special Talks With Local Agents 





The plaintiff in Birch v. 
Completion Manufacturers Liability 
of Insurance Insurance Company, 


Contract Court of Errors and Ap- 
peals of New Jersey, 
through defendant’s insurance compa- 


ny’s agent subscribed for a stock in 
defendant company, which the agent 
informed him entitled him to policies 
of public liability and employers’ lia- 
pility insurance. The rate of insurance 
was then fixed by agreement and a 
pirder for ten days issued to plaintiff, 
referring to the “policies” to be issued 
ard to the two forms of insurance as 
“forms of insurance which are bound.” 
In the letter which accompanied the 
binder defendant inclosed application 
banks for each form of insurance which 
plaintiff was requested to fill out, and 
this statement was made in the letter: 
“We will be pleased to see that the poli- 
cies will be in your possession for Au- 
gust 10.” Plaintiff filled out the appli- 
cation and returned to defendant. De- 
fendant issued and plaintiff received 
the employers’ liability policy, but the 
piblic liability policy, which was ex- 
ecuted by defendant as of the date of 
August 10 and sent to the agent for de- 
livery was not delivered, but was re- 
turned by the agent to the company 
and canceled, for the reason that while 
the policy was in transit an injury to 
certain third persons occurred which 
would have rendered defendant liable 
wider such policy for the loss plaintiff 
night, and subsequently did, sustain 
through judgments against him for such 
injuries. Held, that the contract for 
insurance was completed by the execu- 
tion and forwarding of the policy to the 
arent, rendering defendant liable for 
such loss. 
* > * 

“Tl suggested to this 

To Laundry Owner laundryman _ that 

About to Enter for the purpose 

Mutual Co. of illustrating the 
difference between 
siock and mutual insurance I was go- 
ing to be a soap salesman, believing 
that laundries had to buy soap in large 
qiantities,’ said J. S. Turn, of the 
Aetna, in speaking of a laundry owner 
about to enter a mutual company. “I 
proposed that he make a contract with 
me for all the soap he would need over 
atwelve months’ period, and, if I could 
also induce a large proportion of the 
kundrymen in Pennsylvania to make 
similar contracts, we might hope that 
our present cost of production of soap 
might be materially reduced. Should 
this be found possible, I would make 
im a price of $20 per barrel for soap 
ard would further agree that after set- 
Ung aside 6 per cent. as a reasonable 
profit or surplus, we would return to 
him, and other Pennsylvania laundry- 
men under similar contracts, any prof- 
lis that we might make in excess of 
Mat, in the shape of dividends, and 
proportionately to the value of the soap 
tech laundryman had bought of us 
throughout the year. 

“I asked him if that sounded good 
to him, and he said it did. But, I stated, 
there must be a further provision in 
this contract to protect my firm, in the 
vent that we had made any mistake 
J our calculations as to the cost of 
ecturing this soap, and should we 
“_. secure as many similar contracts 
ef Se laundrymen as we expect: 
profit ace instead of there being a 

_. there should be a loss. 

2 further provision would state 
tues’ and other laundrymen holding 
aes contracts, should be liable for 
~Soan pres for the payment of our 
meen eyes assessment to be for an 
amed no more than double the price 
ma oy barrel for the soap, on each 
contract soap purchased during this 

- year. 
then = was along with me and I 
BY brok to this laundryman—Now, 

er friend is also a soap sales- 


man, and he is here to sell you soap 
and states that he will sell it for $20 
per barrel, but wants it distinctly un- 
derstood that if there is any profit in 
the sale of the soap on that basis, such 
profit is his and there is not one cent 
coming back to you. But, he also wants 
it understood that if any mistake is 
made in their estimate as to the cost 
of manufacturing this soap and they 
s:ould make a loss instead of profit, 
tnere is no assessment to be made upon 
you or other laundrymen holding simi- 
lar contracts; he has ample surplus, 
cesh capital and assets to take care of 
any such losses.’ 

“I then said to him—With whom 
would you make a contract; with me 
on my plar of selling soap, or with my 
friend here who offers no return of divi- 
dends and assures you there will be no 
assessment?’ He immediately replied, 
‘I would take the proposition of your 
friend.’ I then said—‘Why is it that 
ycu won't buy soap on the plan that I 
otfer when it is identical with the mu- 
tval plan of insurance, the insurance 
that you seem to favor?’ And there I 
had him. I then asked him if it were 
uot quite possible that a soap manufac- 
turer would know better what the antic- 
ipated cost might be for manufacturing 
soap than could a mutual company 
kxnow about the anticipated cost of 
compensation insurance. This clinched 
the argument.” 


PLATE GLASS HAZARDS 


As indicating that the business of 
adjusting plate glass losses is not al- 
together devoid of the charm which 
some one in the dim past discovered 
was the concomitant of “variety,” we 
note two proofs of loss received re- 
cently in the same mail, says the “F. & 
C. Bulletin.” 

In one case the breakage was attrib- 
uted to “Crowds lined up to hear Billy 
Sunday.” In the other the glass was 
“Broken by boys throwing stones at a 
skunk.” : 

The incidents illustrate how unre- 
lated and, at first sight, irreconcilable 
efforts are frequently made by equally 
well-meaning persons to achieve a 
common goal, for presumably both 
“Billy” and the “boys” had the same 
purpose in mind—the uplift of society 
by the elimination of the undesirable. 





VICTOR SPECIAL 


The Massachusetts Accident is issu- 
ing a new policy called the Victor- 
Special. 

The new Victor-Special policy con- 


teins all of the features of the Victor 
Disability policy, and covers sickness 
disability from the first day, with the 
ovly exception that benefits are not 
paid for less than seven days of non- 
ccunfining sickness, unless preceded by 
at least three days of house confine- 
ment. 

The amount of insurance provided is 


the same as in the $1.25 per month 
Victor policy; the cost being $1.60 
monthly after a policy fee of $4. Pro- 


portionate amounts may be sold at pro- 
portionate cost, e. g., $2 per month will 
provide twenty-five per cent. more in- 
surance, etc. 





BRIEFS IN OUSTER SUIT 


Briefs filed in the Ohio Supreme 
Court by insurance companies oppos- 
ing the attempt of the Ohio Industrial 
Board, the Ohio Federation of Labor 
and the Attorney General, to oust them 
from the State, contend that a finding 
favorable to the plaintiffs will be tanta- 
mount to a declaration of the unconsti- 
tutionality of the compensation law. 


All briefs to be filed in the case have 
been submitted to the court and the 
attorney of the various parties will pre- 
sent their arguments this week. 





W. E. SMALL. 
A Strong Casualty Company 


ACCIDENT PLATE GLASS 
AUTOMOBILE 


Georgia Casualty Company 


MACON, GEORGIA 


Surplus and Reserves over $800,000 


Writes the Following Forms of Casualty Insurance 


BURGLARY 
AGENTS WANTED IN UNDEVELOPED TERRITORY 
Apply PETER EPES, Agency Manager, Home Office. 


President 


HEALTH LIABILITY 
ELEVATOR TEAMS 








HEAD OFFICE 
CHICAGO 


F. W. LAWSON 
General Manager 
Liability, Accident, 
Burglary, Boiler and 
Credit Insurance 


THE SIGN OF GOOD CASUALTY INSURANCE 





paere as 
Established 1869. 


London Guarantee & Accident Co., Ltd. 


OF LONDON, 


F. J. WALTERS 
Resident Manager 
55S JOHN STREET 

New York 


Elmer A. Lord & Co. 
145 Milk St., Boston 
Resident Managers 
New England 





ENGLAND 








HOME OFFICE, 


PLATE GLASS 
PERSONAL ACCIDENT 
AND HEALTH 


R. R. Cornell, Vice-Pres. 


The METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co.) 


CHARTERED 


POLICIES 


EUGENE H. WINSLOW, President 
S. Wm. Burton, Sec. 


RELIABLE AND ENERGETIC AGENTS WANTED 


47 CEDAR STREET 
1874 


OF THE MOST 
APPROVED FORMS 


Alonzo G. Brooks, Ass’t Sec 








BUSINESS=BUILDERS 








BOSTON 
Paid-In Capital $2,000,000 


DEVELOPING 


Fidelity and Surety Bonds, Liability Workmen’s 
~ Compensation, Automobile, Accident, Health, 
Burglary and Plate Glass INSURANCE 


APPRECIATE THE CO-OPERATION OF THE 


Massachusetts BondingsInsurance Company 





T. J. FALVEY, President 
Write For Territory 








Assets 
Liabilities 
Capital 
Surplus over all liabilitie 
Losses paid to December 31, 


Fly Wheel Insurance. 





The Fidelity and Casualty Company of New York 


Metropolitan Office—92 William Street, New York City, N. Y. 
ANNUAL STATEMENT, DECEMBER 31, 1915 


This Company issues contracts as follows: 
Health and Disability Insurance; Burglary, Larceny and 
surance, Liability Insurance—Employers, Public, Teams 
Damage), Automobile (Personal Injury, Property Damaye 
gists, Owners and Landlords, Elevator, Workmen’s Compensation—Steam Boiler Insurance; 


8,576,859.03 


$149,641.61 
52,159,863.76 

Bonds; Surety Bonds; Accident, 
heft Insurance; Plate Glass In- 
(Personal Injury and Property 
and Collision), Physicians, Drug- 


Fidelity 








EPSTEEN SUIT 

The suit filed against former Com 
missioner of Insurance Saul Epsteen, of 
Colorado, and his bond company, the 
United States Fidelity & Guaranty, by 
H. W. Singletary, a life insurance 
agent, was decided in Singletary’s fa- 
vor in Judge Denison’s division, dis- 
trict court, Denver, April 22. Judg- 
ment in Singletary’s favor was given 
in the sum of $1,916. He sued Epsteen 
and the bond company for $10,000, 
charging Epsteen with malicious de- 
signs to injure his reputation as a life 
insurance agent and to keep him from 
pursuing his profession. 


The Employers’ Liability 
Assurance Corporation, Limited 


The original and leading Liability 
Insurance Company in the World 
LIABILITY, STEAM BOILER, ACCIDENT, 
HEALTH, FIDELITY 
AND BURGLARY INSURANCE 


United States Branch 
SAMUEL APPLETON, United States Manage: 


Employers’ Liability Building, 
33 Broad Street, Boston, Mass. 


ACCENTS WANTED 





20 THE EASTERN 


UNDERWRITER 








May 19, 1916. 
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Good Service 
AND 


Guaranteed Cost Life Insurance 


are the Cornerstones of our Successful Company. 

Brief, liberal, clearly expressed policies with guaranteed low 
cost are serviceable alike to policyholders and agents. 

Specimens of Life, Accident or Health policies furnished 


upon request. 
FOR AGENCIES ADDRESS 
The Columbian National Life Insurance Company 
BOSTON, MASSACHUSETTS 


ARTHUR E. CHILDS, President 





Pan-American Life Insurance Company 


New Orleans, Louisiana 


Cc. H. ELLIS E. G. SIMMONS 
President Vice-Pres. and Genl. Mgr, 
CUR RECORD 
Insurance in force ............ (over) $40,000,000.00 
Nr re Se ee (over) 5,250,000.00 


The recent merger of the Meridian Life with the Pan-American Life has opened up several 
rich and important territories in the South and North Central section, which will be 
assigned to Managers capable of handling and inspiring an agency organization of high- 
establish themselves in an_ inde- 


grade men. A rare opportunity to ambitious men to 


pendent and permanently profitable business 


Address E. G. SIMMONS, Vice-President and General Manager 
Whitney Central Bank Building 
NEW ORLEANS, LOUISIANA 














ONE OF THE BEST FORMS OF 
INSURANCE EVER DEVISED IS THE 


Equitable’s Life Income Policy 


EMBODYING A 
NEW DISABILITY CLAUSE 


AUONIOUVNLONVIYOUVNULVOUUULVUUONVOU00UVOHU0O0HONHL00N00U000ARUHOUOONUAUOUGUUUUVUAOAUOAUUUALLSUDEE LARA T}NUNNUUNNL 


Under this latest form, if the Insured be- 
comes totally and permanently disabled he 
receives an income for life, without reduc- 
ing the income payabie to the Beneficiary 
after his death, any sums thus paid to him 
being in addition to and not in place of the 
income the Beneficiary will subsequently 
receive. Itisa form that may fairly be said 
to sell itself. Those seeking the latest and 
best in life insurance will do well to 
investigate. 
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THE EQUITABLE 


LIFE ASSURANCE SOCIETY OF THE U. S. 
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ance Company of New Hampshire for $5,000 under the Company’s Triple 
Indemnity Plan, what does your Policy guarantee to do? 


ANSWER: 


FIRST, it guarantees that in case of death from any cause, $5,000, the face of the 
Policy, will be paid. 

SECOND, that in case of death from any ACCIDENT, $10,000, or DOUBLE the 
face of the Policy, will be paid, 

THIRD, that in case of death from certain SPECIFIED accident, $15,000, or THREE 
TIMES the face of the Policy, will be paid. 

BUT THIS IS NOT ALL. The Accident Disalsility Endorsement FURTHER guar 
intees that in case of total disability as a result of accidental injury, the Company 
vill pay direct to YOU at the rate of $50 PER WEEK during such disability, but not 


to exceed weel fter which the weekly indemnity will be at the rate of $25 PER 

WEEK throughout the period of disability. "Can insurance do MORE? And why 

should any man be satisfied with a policy that would do less? Th# cost is low. 
Agents wanted in Maine, New Hampshire, Vermont, Pennsylvania, North Carolina, 


h Carolina, Tennessee, Georgia, Delaware, Mississippi and Kansas. An opportunity 
It en of ability. Address: 


United Life and Accident Insurance Co. 


Concord, New Hampshire 


Home Office, United Life Building - 

























120 BROADWAY, NEW YORK LC wh a a 
Suppose that you are insured in the United Life and Accident Insur- Liability Accident 


Burglary ‘| Disability 

Surety Bonds Plate Glass 

Automobile Liability and Property Damage 
Workmen’s Compensation 


Industrial Insurance 


Casually Company of America 


Home Office: 68 WILLIAM STREET, NEW YORK 
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